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UNKNOWN LIABILITY 
IN INTER-INSURANCE 


John F. Ankenbauer Cites Case of Lum- 
ber Mineral Company, Mississippi, 
to Prove Point 


INTERESTING POINTS IN A SUIT 
Cincinnati Man Went to Agents’ Con- 
vention Armed With Anti- 
Reciprocal Ammunition 





John F. Ankenbauer, of Cincinnati, 
secretary of the underwriters’ associa- 
tion of that city, came to the conven- 
tion of the National Association of In- 
surance Agents in St. Louis last week, 
with a revised copy of his booklet 
“Inter-Insurance Information,” but did 
not get a chance to talk as “Inter-In- 
surance,” scheduled for one of the 
topics of discussion, did not come up 
for lack of time in a crowded meeting. 
In a talk with The Eastern Underwriter 
Mr. Ankenbauer said that there have 
been a number of interesting develop- 
ments of late in the inter-insurance 
situation. 


Lumber Mineral Company 


Mr. Ankenbauer had much to say 
about the case of the Lumber Mineral 
Company, of Arbo, Miss., who in March, 
1916, entered upon a contract of inter- 
insurance with the Lumbermen’s Un- 
derwriting Alliance, of Kansas City, 
U. S. Epperson & Co., attorneys. They 
also had contracts with the Manufac- 
turing Woodworkers’ Underwriters of 
Chicago (Lee Blakemore, attorney) and 
with the Lumber Manufacturers’ In- 
ter-Insurance Association and the For- 
est Products Inter-Insurance Exchange, 
of New York (Wilcox, Peck & Hughes, 
attorneys). 

The allegations made in the original 
bill filed by the Lumber Mineral Co. 
in their suit against the Newman Lum- 
ber Co. would seem to prove, said Mr. 
Ankenbauer, that “these exchanges 
were institutions through which an in- 
definite number of persons, unknown to 
each other, severally assume unknown 
portions of the total liability on the 
risk,” and, further, that it was some- 
times impossible for the subscriber 
having a loss to ascertain from whom he 
was to get his money nor what propor- 
tion was due from each. 

Owing to the fact that the Lumber 
Mineral Co. were not furnished with 
a list of the subscribers or the propor- 
tions of its contract assumed by each, 
it became necessary, since their con- 
tract provided that they could sue but 


(Continued on page 16.) 




















“The Largest Fire Insurance Company in America.” 


THE HOME 


INSURANCE COMPANY 


NEW YORK 





ELBRIDGE G. SNOW, President 





Sixty-four-Year Record for Fair Dealing and 
Prompt Adjustment and Payment of Losses 





FIRE AND ALLIED BRANCHES OF INSURANCE 


Fire, Lightning, Automobile, Commissions, Explosion, 
Hail, Marine (Inland and Ocean), Parcel Post, Profits, Regis- 
tered Mail, Rents, Sprinkler Leakage, Tourists’ Baggage, 
Use and Occupancy, Windstorm. 


STRENGTH REPUTATION SERVICE 

















North British 
and Mercantile 


Entered United States 


1866 Insurance Co. 


Established 1809 


Policyholders protected by the entire United States assets, 
with further guarantee in every policy, of protection 
by entire fire assets of the company which 
are many times larger. 














EE BERS 
Operating under Iowa Reserve Deposit 
Law, which safeguards all policyholders 

Entered for business in 18 States 

GOOD TERRITORY OPEN. 
ATTRACTIVE POLICIES TO SELL. 
LARGE ANNUAL DIVIDENDS. 
LOW NET COST. 


For agency apply to 
H. E. ALDRICH, Supt. of Agents 


EQUITABLE LIFE 


of IOWA DES MOINES, IOWA 
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RATES AND TERMS — 
OF WAR INSURANCE 


Director De Lanoy, of Bureau, An; 
nounces Terms and Conditions 
and Text of Policy 





CONVERTED MONTHLY INSTALL- 
MENTS UP TO $10,000 
Bureau to Furnish Forms on Which In- 
surance May Be Converted— 

How Installments Foot 

Terms and conditions of soldiers’ and 
sailors’ insurance, issued by the United 
States Government, were announced 
this week by William C. De Lanoy; 
Director of the Bureau of War-Risk 
Insurance in the Treasury Department. 

Insurance will be issued for any of 
the following aggregate amounts upon 
any one life: 

Converted into 
monthly install- 


Amount. ments of 

OF Eee eee ee $5.75 
i hea 8.63 
Se eee eeere -». 11.50 
BOD Lit eves x sete ewer 14.38 
RIPE dws «thse xinweniials 17.25 
Re swawsudh oee bie we he 20.13 
RD dttnteseneekaseeet 23.00 
>) aoe 25.88 
i eer eee 28.75 
SO aa eer 31.63 
I aie neeecdvens cevade 34.50 
0 ery eae 37.38 
fF ae eer. .. 40.25 
BE sanccdcweeeeeetoue 43.13 
8.000 . ee ; essa “ae 
ee sss dh abe wekeod eee 48.88 
Dee vikdenewanteed vs ae 
| Se a ee 54.63 


10,000 57.00 


Which installments will be payable 
during the total and permanent dis 
ability of the insured, or if death oc 
eur without such disability. for two 
hundred and forty months, or if death 
occur following such disability, for a 
sufficient number of months to make 
240 in all, including months of disabil 
ity already paid for, in both cases ex 
cept as otherwise provided 


Rates 

The insurance is issued at monthly 
rates for the age (nearest birthday) of 
the insured when the insurance goes 
into effect, increasing annually upon 
the anniversary of the policy to the 
rate for an age one year higher, as per 
the following table of rates: 

(Note.—Mr. De Lanoy then quotes 
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yates ages fifteen to sixty-five, from 
$1,900 to $10,000. These rates in part 
follow: ° 

Age 15, $1,000, .63; $1,500, .95; 
1.26; $2,500, 1.58; $3.000, 1.89; 
2.21; $4,000, 2.52; $4,500, 2.84; 
3.15; $6,000, 3.78; $7,000, 4.41; 
6.04; $9,000, 5.67; $10,000, 6.30. 

Age 21: $1,000, .65; $2,000, 1.30; $3,- 


$3,500, 
$5,000, 
$8,000, 


009, 1.95; $4.000, 2.60; $5,000, 3.25; 
$6,000, 3.90; $7,000, 4.55; $8,000, 5.20; 
$9,000, 5.85; $10,000, 6.50. 

Age 31: $1.000, .70; $2,000, 1.40; $3,- 
000, 2.10; $5,000, 3.50; $7,000, 4.90; 
$10,000, 7.00. 


Age 41: $1,000, .83; $5,000, 4.10; $10,- 
000, 8.20. 


Age 51: $1,000, 1.20; $5,000, 6.00; 
$10,000, 12.00. 

Age 60: $1,000, 2.21; $5,000, 11.05; 
$10,000, 22.10. 

Age 65: $1,000, 3.35; $5,000, 16.75; 
$16,000, 33.50.) 


Rates at lower ages will be given on 
request. 

The insurance may be continued at 
these increasing term rates during the 
war and for not longer than five years 


after the termination of the war, and 
may be continued thereafter without 
medical examination if the policy be 
converted into a form selected before 
the expiration of such five years by 
the insured from the forms of insur- 
auce which will be provided by the 
bureau. provided that premiums are 
paid therefor at net rates computed 


by the bureau according to the Amer- 


ican Experience Table of Mortality 
and interest at 3% per cent. per an- 
num. That the insurance has been 


granted will be evidenced by a policy 
6: policies issued by the bureau. 


; Two Bureau Divisions 

‘For the administration of the new 
law there has been established in the 
Bureau of War-Risk Insurance a divi 
sion of Marine and Seamen’s Insur- 
ance and a division of Military and 
Naval Insurance. The new law ap- 
plies to the latter. Four kinds of bene- 
fits are provided: 

1. Aid to families. 

®° Compensation for death or dis- 
ability. 

8. Re-education. 

4. Insurance. 

Aid to families is available only to 
enlisted men and to members of train- 
ing camps. An enlisted man is required 
to make an allotment out of his pay for 
the support of his wife and children 
iY any, and may make such an allot- 
ment for the benefit of certain depend- 
ent relatives of himself or his wife. 

The compulsory allotment to a wife 
or children shall not be less than $15, 
and it shal] not exceed one-half of his 
pay. A voluntary allotment, subject to 
regulations, may be as large as the in- 
sured desires within the limits of his 
pay. In addition the Government will 
pay a monthly allowance, ranging from 
$5 for one motherless child, or $15 for 
a wife without children, up to a maxi- 
mum of $50. If the man makes an 
allotment to certain other dependent 
relatives the Government will also pav 
them an allowance which may equal 
the allotment, but shall not be more 
than the difference between $50 and 
the allowance paid to the wife and 
children 
No Payment For Diseases Caused By 


Wilful Misconduct 

Compensation for death or disability 
resulting from injuries or disease con- 
tracted in the line of duty applies to 
commissioned officers and army and 
navy nurses as well as to the enlisted 
men. Where the injury or disease is 
caused by the wilful misconduct of 
the man, compensation will not be 
paid. 

The increased compensation in case 
of death runs from a minimum of $20 
monthly to a motherless child, or $25 
monthly to a childless widow, to a 
maximum of $75 monthly to a widow 
and several children. The widowed 
mother may participate in the com- 


pensation. 


$2,000, 


‘disabilities which 
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Great Southern Life Insurance Company 


HOUSTON, TEXAS. 


For Agency Contracts address 
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In case of total disability, the month- 
ly compensation runs from a minimum 
of $30 if the injured man has neither 
wife nor child living, to a maximum of 
$75 if he has a wife and three or more 
children living, with $10 a month extra 
if he has a widowed mother depend- 
ent upon him. The maximum is en- 
larged still further for when the dis- 
abled man constantly requires a nurse 
o- attendant, twenty dollars monthly 
may be added. If the disability is due 
to the loss of both feet, both hands, 
or total blindness of both eyes, or if 
he is helpless and permanently bed- 
ridden, $100 monthly is granted. 

In cases of partial disability, the 
amount of compensation is determined 
according to a schedule to be based 
upon the extent of the impairment of 
earning capacity. Reasonable Govern- 
mental medical, surgical and hospital 
services and supplies, such as artificial 
limbs and trusses are also given. No 
compensation is payable for death or 
do not occur prior 


to discharge or resignation, unless the 
insured within one year of the time of 
resignation is certified to have received 
injuries likely to result in death or 
disability. 

The law contemplates future legisla- 
tion for re-education and vocational 
training for the disabled. It gives 
them full pay and their families the 
same allowance as for the last month 
of actual service during the term of 
re-education. 


Multiples of $500 


The insurance may be applied for by 
all officers, nurses and enlisted men, 
and is granted without medical exami- 
nation in multiples of $500. The in- 
surance shall not be less than $1,000 
and not more than $10,000. 

The Government assumes the entire 
war risk and the entire cost of ad- 
ministration. The rates charged are 
net peace rates. 

During the war, yearly term insur- 
ance is issued convertible within five 
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“AN AMERICAN COMPANY” 


True to American Ideals and Traditions 





| The Germania Life Insurance Company 


Established 1860 
Under the laws of the State of New York 





The following are a few 


at death of the insured. 


OF ANY KIND. 








Germania 
helped to make 


Every Month This Year a Record Breaker 
Free HEALTH SERVICE for policyholders both new and old. 
Free Insurance Money INVESTMENT SERVICE for Beneficiaries. 


WAIVER and ANNUITY CLAUSE which, in case of total and perma- 
nent disability, before age 60, provides for waiver of all future premiums, 
the payment of 1/10 the face of the policy annually to the insured as 
long as he lives and payment of the face of the policy to the beneficiary 


DOUBLE INDEMNITY CLAUSE which provides for payment of double 
the face of the policy in case of death as a result of an ACCIDENT 


features which have 








“A Growing Company for Growing Men” 
For Direct Agency Connection 


ADDRESS 


T. LOUIS HANSEN, Superintendent of Agencies 


50 UNION SQUARE, NEW YORK CITY 








years after the war into more perma- 
nent forms. The term insurance costs 
a man of 25 only $6 a month for. the 
entire $10,000 insurance. The insur- 
ance is to be paid out in 240 monthly 
installments; to the insured during the 
continuance of the total and permanent 
disability and if he dies before he has 
received 240 installments, then the 
balance to certain members of his 
family after his death. 





WHY OPERA SINGER INSURES 


Schumann-Heink Can Best Safeguard 
Future of Her Children By 
Insurance 





Schumann-Heink, the great opera and 
concert star, carries considerable insur- 
ance. Why she does so she recently 
told the Equitable Life Assurance So- 
ciety: 

“Life insurance was first brought to 
my attention about twenty years ago. 
At that time my children were young, 
and I realized that their future could 
best be safeguarded by adequate insur- 
ance on my’ life. 1, therefore, took as 
large a policy as I could afford. From 
time to time since then 1 have added 
to my insurance holdings until I now 
carry a total of $187,000, of which $167,- 
500 is in the Equitable. 

“IT am a strong believer in life insur- 
ance for professional women ‘whose in- 
come would cease at their death. Some 
of the policies I carry combine the ele- 
ment of investment with that of protec- 
tion, so that after a period of fifteen or 
twenty years the policies provide a fund 
for the years when one’s earning power 
will have decreased. 

“I believe every self-supporting 
woman should carry insurance. For a 
woman |with children or others depend- 
ent upon her for support, life insurance 
is, in my opinion, indispensable.” 


IMPROVIDENT HUSBANDS 





3,167,234 Widows in United States, and 
Many Are Dependent Upon 


Charity 
According to the last census there 
were 3,167,234 ‘widows in the United 
States in 1910. 
ED avisinswed.cawtnee 10,261 
se, EE COT Tree 55,354 
BOGE auvcestndlsaacien 224,327 
eT E Pre 411,896 
CE Ss cerie eaandtes 1,324,838 
65 and over ........+ 1,140,558 
There are nearly two and a half mil- 


lion widows above forty-five years of 
age, and it is safe to say that nearly 
half of them are dependent upon rela- 
tives and charity, says the “Bankers’ 
Life (lowa) Bulletin.” It is safe to say 
that a good proportion of the ten thou- 
sand real young ‘widows had no insur- 
ance to fall back upon. Their chances 
of remarriage are good, but if they have 
a child to care for, ‘want has likely 
stared them in the face. The remaining 
number, the (widows of middle age, prob- 
ably are better provided with life insur- 
ance and property, but on the other 
hand they are more likely to be mothers 
of a number of children not yet able to 
care for themselves. 

Unfortunately we do not know how 
many. of these widows lived upon the 
farm when widowed. But the fact re- 
mains, too many husbands are improvi- 
dent concerning the likely widowhood 
of their wives. Each thinks, of course, 
he will live to provide for his wife, but 
no man knows when the summons will 
come to stop work. 

Some will argue that they are too 
poor to take out life insurance. That is 
just the man who must do so at any 
sacrifice. He is the one (who leaves 
the widow destitute. No man has a 
right to marry a girl and not provide for 
her during his life. ‘No less is the obli- 
gation binding after death. 
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No. 1———— 
Amount, $5,000. Age, 25. 
Monthly installments, $28.75. 


THE UNITED STATES OF AMERICA 
TREASURY DEPARTMENT 
Bureau of War-Risk Insurance 

Under the authority granted by Con 
gress in an act amending “An act en- 
titled ‘An act to authorize the estab 
lishment of a Bureau of War-Risk In- 
surance in the Department,’ 
approved September 2, 1914, for 

other purposes,” approved October 6, 


Treasury 
and 


1917, and subject in all respects to the 
provisions of such act, of any amend 
ments thereto, all regulations 
thereunder, now in force or hereafter 
adopted, all of which, together with this 
policy, the application therefor, and 
the terms and conditions published ur 
der authority of the act, shall con- 
stitute the contract: 

Hereby insures from and after the 
hele day of .......5 19.., dotm Doe, 
of Illinois, private, Company A, Third 
Infantry (name, State of residence, and 
designation of the insured) conditioned 
upon the payment of premiums as here 
in provided, for the principal amount 
of $5,000, converted into monthly in- 
stallments of $28.75 (the equivalent, 
when paid for 240 months, of the sum 
insured, on the basis of interest at the 
rate of 3% per cent. per annum) pay- 
able 

To the insured, if he/she, while this 
insurance is in force, shall become 
totally and permanently disabled, com- 
mencing with such disability as estab 
lished by the award of the director of 
the bureau and continuing during such 
disability; and 

To the beneficiary or beneficiaries 
hereinafter designated, commencing up 
on the death of the insured, while the 
insurance is in force, and (except as 
otherwise provided) continuing for 249 
months if no installments have been 
paid for total and permanent disability 
or, if any such installments have becn 
paid, then for a number of months suf 
ficient to make 240 in all: 

To Sarah Doe, wife of the insured; 

If no beneficiary within the permitted 
class be designated by the insured 
either in the insured’s lifetime or by 
his last will and testament, or if any 
above designated beneficiary is or be 
comes disqualified or does not survive 
the insured, the insurance (or if any 
above designated beneficiary shall 
survive the insured, but shall not re 
ceive all the installments, then the re- 
maining installments) shall be payabl> 
tc such person or persons within the 
permitted class of beneficiaries as 
would under the laws of the insured’s 
place of residence be entitled to his 
personal property in case of intestacy 

If the insured became totally and 
permanently disabled before this policy 
was applied for, it shall nevertheless 
be effective as life insurance, but no: 
as insurance against such disability. 

This policy is not assignable, and 
payments thereunder to the insured or 
a beneficiary are not subject to claims 


and of 


of creditors of the insured or benefi- 
ciary. 
The insured may at any time, sub 


ject to the regulations of the bureau, 
change the beneficiary or beneficiaries 
to any person or persons within the 
classes permitted by the act, without 
the consent of the beneficiary or bene 
ficiaries. 

Upon the written request of the in- 
sured, accompanied by this policy for 
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indorsement, or after his/her death, 
upon request of a beneficiary at the 
time of making a claim, the insurance 
payable to any beneficiary may be con- 
verted into installments of reduced 
amounts payable for 240 months cer- 
tain and for as much longer as such 
beneficiary shall survive, such install- 
ments to be computed in accordance 
with the American Experience Table 
of Mortality and 3% per cent. interest. 

Premiums shall be paid monthly on 
or before the last day of each calendar 
month and will, unless the insured 
otherwise elects in writing, be deduct- 
ed from any pay due him/her from the 
United States or deposit by him/her 
with the United States, and, if so to be 
deducted, a premium when due will be 
treated as paid, whether or not such 
deduction is in fact made, if upon th» 
due date the United States owe 
himgiser on account of pay or deposit 
weehmMount sufficient to provide th» pre 
tim, provided that the premium may 
be paid within 31 days afte” the ex- 
piration of the month, du:iig which 
period of grace the insurance ghall re- 
main in full force. If any premium be 
not paid, either in cash or by deduc- 
tion as herein provided, when due or 
within the days of grace, this insur- 
ance shall immediately terminate, but 
may be reinstated within six months 
upon compliance 


with the terms and 
conditions specified in the regulations 
of the bureau. 


If the age of the insured has been 
misstated, the amount of insurance 
shall be adjusted at the amount not 


in excess of $10,000 which the premium 


actually paid would purchase at the in- 
sured’s attained age. 
During the present war ana for not 


more than five years thereafter, or 
until the earlier conversion of this pol- 
icy as hereinafter provided, the month- 
iy premium shall be in accordance with 
the following table of rates, increasing 
at each anniversary of the policy to 
the rate for his/her attained age: 


Table of premiums for $5,000. 
(Ages 15 to 65) 

Attained Monthly Attained Monthly 
age. rate. age. rate 
__ Sree oe $3.15 Wnecteiskees $4.10 
SOP eee $3.15 Dtdceeaeskes 4.20 
eee 3.15 Mee dontuwe diets 4.35 
Sere re 3.20 CRitcavecanwe 4.45 
__ Rr 3.20 Pee 4.60 
._ Serre oe 3.20 Serak vicnse ce 4.75 
Dinheneaneens 3.25 _. ee ee 4.90 
See 3.25 Wey pWisaneees 5.15 
Ee ean eee re 3.25 eee eee 5.40 
ee 3.30 ee ee 5.70 
ere ee 3.30 er ee 6.00 
a re 3.35 Divievensdabes 6.35 
reer 3.35 _ Se eee 6.75 
edeabex ness 3.40 Bch eee 7.20 
PS ed main wan 3.45 reer or 7.65 
Ses a toh a ia ke 3.45 SE wire: dada we 8.20 
eee ee 3.50 DES wus eka ee 8.80 
Pe 3.55 ic spite Pe win G tes 9.50 
err 3.60 ere ee 10.25 
Dek eivecdaexs 3.65 ey ee 11.05 
ee 3.70 ee eee 12.00 
_ Seer 3.75 Cisccckumes on 13.00 
Or sy: 'e desma cee 3.80 eer eee 14.10 
i tine awd ad 3.85 _ See 15.35 
ee ee 3.95 Cw waswaneae 16.75 
Crd biiesacen 4.05 

Not later than five years after the 


war this policy, if written request be 
made to the bureau therefor, accom 
panied by this policy, will be converted 
without medical examination into any 
form of insurance selected from among 





You Believe 


not insured ? 
taken from you 


and desolation ? 


Make no mistake. 


Without this 
Jelgium may be ours. 


money the war 


all you can and duy them quickly 
Liberty 
4% interest for its use. 


erty 
organizations. 


120 Broadway 


Help Insure Your Country 


You know how dangerous it is to be without adequate life, fire, 
and other familiar forms of insurance. 


3ut of what avail is it to insure the individual, if the nation is 


How will insurance on your home benefit you, if your liberty is 
if you, your home, your family, and everything 
you possess or hold dear are swept away in a deluge of destruction 


The danger is real. 

insured and not a moment must be lost. 
That is the purpose of the Liberty Loan 

insurance policy in the history of the world. 


Help your country insure itself by buying Liberty 


You are not asked to give your money—only to lend it. 


cannot be won, and the fate of 
jonds. Buy 

October 27th is the last day. 
Buying 
The 


3onds is the same as putting money in the bank. 
Government guarantees that you will get 


Any bank or trust company will take your subscription. 


3onds are sold also by many department stores and other 
You can pay for them by easy partial payments. 


LIBERTY LOAN COMMITTEE 


Second Federal Reserve District 


in Insurance 


Our country must be 


to take out the greatest 


it back, and pays you 


Lib- 


New York 
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those that may ‘be prescribed by regu- 
lations of tlie bureau. Such converted 
insurance will be at net premiums, com 
puted in accordance with the American 
Experience Table of Mortality and 8% 
per cent. interest per annum and wil! 
provide for cash, loan, paid-up, and ex 
tended insurance values. 

Wherefore the United States of 
America has caused this policy to be 
signed by the Secretary of the Treas- 
vry and by William ©. De Lanoy, the 
Director of the Bureau of War-Risk 
Insurance, and countersigned by the 
registrar or an assistant registrar of 
the bureau. 

W. G. McADOO, 
Secretary of the Treasury. 
WILLIAM C. DE LANOY, 


Director of the Bureau of War-Risk 


Insurance. ’ 
Countersigned at Washington, D. C., 

Fe snéeens Gar Me aakacasen oe 
Registrar. 


4. Persons entitled to apply for this 
insurance are: 

(1) A commissioned officer (includ 
ing a warrant officer) in active service 
in the military or naval forces of the 
United States. 

(2) Any person, male or female, en- 
listed, enrolled, or drafted into active 
service in the military or naval forces 
of the United States, including non- 
commissioned and petty officers and 
members of training camps authorized 
by law. 

The term “military or naval forces” 
means the Army, the Navy, the Marihe 
Corps, the Coast Guard, the Naval Re- 
serves, the National Naval Volunteers, 
and any other branch of the United 
States service while serving pursuant 
to law with the Army or the Navy. 

(3) Any member of the Army Nurse 
Corps (female) or of the Navy Nurse 
Corps (female) while employed in ac- 
tive service under the War Department 
or Navy Department, respectively. 

5. Insurance may be applied for in 
favor of one or more of the following 
persons with sum of $500 or a multiple 
thereof for each beneficiary, the ag- 
gregate not exceeding the limit of $10,- 
000 and not less than $1,000 upon any 
one life: 

Husband or wife. 

Ohild, including legitimate’ child; 
child legally adopted before April 15, 
1917, or more than six months before 
enlistment or entrance into or employ 
ment in active service, whichever date 
is the later; stepchild, if a member of 
the insured’s household; illegitimate 
child, but, if the insured is his father, 
only if acknowledged by instrument in 
writing signed by him, or if he has 
been judicially ordered or decreed to 
contribute to such child's support, and 
if such child, if born after December 
31, 1917, shall have been born in the 
United States or in its insular posses 
sions. 

Grandchild, meaning a child, as above 
defined, of a child as above defined. 

Parent, including father, mother, 
grandfather, grandmother, stepfather, 
and stepmother, either of the insured 
o¢ of his/her spouse 

Brother or sister, including of the 
half blood as well as of the whole blood, 
stepbrothers and stepsisters and broth 
ers and sisters through adoption. 

Unless other designation is made by 
the insured, such person or persons, 
within the permitted class of benefi 
ciaries, as would under the laws of the 
place of residence of the insured be 
entitled to his personal property in 
case of intestacy shall be deemed des- 
ignated as the beneficiary or benefi- 
ciaries to whom shall be paid any in- 
stallments remaining unpaid upon the 
death, or disqualification under the pro- 


(Continued on page 4.) 
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Broker Neill Active 


at Risk Conference 


THREE DAYS’ MEETING TO EX- 
PLAIN BILL 
Representatives of Army, Navy and 


Cantonments Hear Provisions of 
War Risk 

A conference of officers and represen- 
tatives of the Army and Navy on the 
provisions of the Act providing life in 
surance, compensation and indemnities 
for injuries and family allowances for 
soldiers and sailors was held in Wash- 
Wednesday and 
The 


ington on Tuesday, 


Thursday afternoon. conferences 


were open to newspaper men at the 
morning sessions. The object of the 
conferences was to acquaint the serv 


ices and heads of cantonments and Gov- 
ernment officials with the new war risk 
measure. 
Neill’s Topic 
The program showed a 
absence of speakers who are underwrit 
ers or actuaries, while it was top-heavy 
with socialogists, economists and college 
professors. In fact, with the exception 
of William C. De Lanoy, director of the 
Bureau of War Risk Insurance, the only 


conspicuous 


“insurance man” on the program was 
Fred C. Neill, an insurance broker of 
Philadelphia. In view of this fact and 
Mr. \Neill’s topic, “Suggestions for Ix- 
plaining the Plan and Advantages of 
Insurance Provided By the Govern 
ment,” tnere is a belief in Wash- 
ington circles that he may be made 


commissioner of Military and Naval In 
surance. The position pays $4,000 a 
year. There has heen considerable 
speculation among insurance men as to 
who will get this position. It has been 
refused by one of the leading figures in 
life insurance. 

Among the sidelights at the confer 
ence was a statement that the Govern- 
ment has turned down a proposition for 
a certain number of industrial insurance 
agents to sell insurance to soldiers at 
the cantonments, the Government tak 
ing the position that civilians be not per- 
mitted to have access to members of 
cantonments in regard to Government 
insurance. 


Dawson Had a Hand in It 


The report was also heard at the con 
ference that Miles M. Dawson had con- 
siderable to do with the revision of the 
final draft of the soldiers’ and sailors’ 
insurance measure. Actuaries deny this. 

Other actuaries who were in Washing- 
ton last week, consulting with the Gov- 
ernment, included Lee Wolfe, Joseph H. 
Woodward, Leon S. Senior and Harwood 
E. Ryan. The latter is with the New 
York Insurance Department. Captain 
S. H. Wolfe is still in Europe, gathering 
mortality and war disability data. 


Rowe’s Talk 

But to return to the conference this 
week, L. '‘S. Rowe, Assistant Secretary 
of the Treasury, was presiding officer 
at the Tuesday morning session. 

In opening the conference he said: 

“I desire first to express to you the 
keen regret of Secretary McAdoo that 
he cannot be with you this morning. 
This conference to-day represents the 
culmination of one of his fondest hopes. 
His message to you will be read pres- 
ently, and will express to you far better 
than I could hope to do his deep and 
abiding interest in the great measure 
which the Congress of the United States 
has enacted. 

“I can truly say that I have never 
felt more proud of my American citizen- 
ship than I do this morning. In fact, it 
must be a source of inspiration to every 


American to see his country, in the 
midst of a great ‘war, remain not only 
mindful of its obligations to its citizens, 
but to extend these obligations beyond 
the peace standards. 

“Let there be no mistakes with refer- 
ence to the spirit which dominated the 
Government in the enactment of this 
great military and naval compelsation 
and insurance measure. There was no 
thought of granting a gratuity, or any- 
thing in the nature of a bonus to the 
officers and enlisted men in the military 
and naval establishment. The purpose 
was to meet and fulfill those standards 
of justice, of real democratic justice, 
which the President has placed so clear- 
ly before the people of this country. It 
is true that in this law the Government 


has extended to you rights which no 
Government has before extended in 


quite the same measure, but it has done 
so with the full appreciation of the fact 
that it was thereby fulfilling an obliga- 
tion towards you.” 

Secretary of ‘War 
“What Soldiers’ and Sailors’ Insurance 
Means to the Army.” Secretary of the 
Navy Daniels spoke on ‘What Soldiers’ 
and Sailors’ Insurance Means to the 
Navy.” Samuel Gompers, president of 
the American Federation of Labor and 
chairman of the Labor Committee of the 
Council of National Defense, spoke on 
“The Great Advantages of Soldiers’ and 
Sailors’ Insurance, Compensation, In 
demnities and Family Allowances.” 
William (. De Lanoy, director of the 
War Risk Insurance Bureau, spoke on 
“The History and Work of the Bureau 
of War Risk Insurance.” 


Baker talked on 


The Program 
The balance of the program follows: 
Second 
Tuesday Afternoon, October 16, 
2.30 o'clock. 


Session. 


Franklin D. 
of the 


by the 


Hon. 
Secretany 
Remarks 
Address by Judge 
on “The Scope and 
Soldiers’ and Sailors’ 
Insurance Act’; (Five-Minute Talks 
from Delegates; General Discussion, 
Questions and Answers, to be Partici- 
pated in by Members of the Conference. 


Third 
Wednesday Morning, October 17, 
10 o'clock. 


Presiding officer: 
hoosevelt, Assistant 
Navy; Introductory 
Presiding Officer; 
Julian W. Mack 
Meaning of the 


Session. 


Presiding officer: Col. Herbert M. 
Lord, Quartermasters Corps, represent- 
ing the ‘War Department; Introductory 
Remarks ‘by the Presiding Officer; 
Brief Addresses: Asst. Surg. Gen. R. C. 
Holcomb, U.'S. (Navy; Major E. 'M. Mor- 
gan, of the office of the Judge Advocate 
General, War Department; Major Henry 
Leonard, Marine Corps, Navy Depart- 
ment; Mr. Herbert Kaufman, of New 
York. 

Fourth Session. 

Wednesday Afternoon, October 17, 

2.30 o'clock. 


Presiding officer: Hon. William C. De 
Lanoy, Director of the Bureau of War- 
Risk Insurance; Introductory Remarks 
by the Presiding Officer; Brief Address 
by Mr. Fred C. Neill, Insurance Broker, 
of Philadelphia, on Suggestions for FEx- 
plaining the Plan and Advantages of In- 
suance Provided by the Government; 
Symposium and Round Table Confer- 
ence on Ways and (Means of Explaining 
Government Insurance to the Officers 
and Enlisted Men and Enabling Them 


to Take Full Advantage of the Privi- 
leges Which the Government has Pro- 
vided. 


The conference will ‘break up into sec- 
tions for questions and answers and dis- 
cussion of typical cases, the sections be- 
ing under the direction of Prof. Charles 
E. Brooks, University of California; 
Prof. Joseph P. Chamberlain, of the Leg- 
islative Drafting Research Fund of Co- 
lumbia University, and others. 


Text of War Policy 
(Continued from page 3.) 
visions of the act, of any named bene- 

ficiary. 

In case the applicant does not de- 
s:re the premium to be deducted from 
his/her pay (or his /her deposit) he/she 
should so elect in writing at the time 
of making application; but if no elec- 
tion is made it shall have the effect 
ty provide for such deduction from 
his/her pay, or if such pay be insuffi- 
clent, any balance from his/her deposit. 

7. Applications for insurance are to 
be made upon the blanks provided by 
the bureau, but any writing sufficiently 
identifying the applicant and specify- 
ing the amount of inSurance shall be 
deemed sufficient. Upon request of the 
bureau, however, the applicant shall fill 
out and sign the proper blank as of the 
criginal date. 

8. If a signed writing requesting in- 
surance for less than $4,500 is mailed 
or delivered before the 12th day of 
February, 1918, to the Bureau of War- 
Risk Insurance, Washington, D. C., or 
to any branch thereof or to any officer 
of the United States authorized to re- 
ceive the same, such insurance, in the 
absence of other specification in such 
writing, shall be and be deemed applied 
for and the contract made on such 12th 
day o february, 1918, the provisions 
of sectiun 401 as to automatic insurance 
meanwnile continuing in full force; if 
so mailed or delivered on or after such 
day or if for $4,500 or more, though 
mailed or delivered before such day, 
the insurance shall, in the absence of 
other specification in such writing, be 
and be deemed applied for and the 
contract made on the day of mailing 
or delivery. 

9. These terms and conditions are 
subject in all respects to the provisions 
of such act and of any amendments 
thereto and of all regulations there- 
under now in force or _ hereafter 
adopted. 

WILLIAM C. DE LANOY, 
Director of the Bureau of 
War-Risk Insurance. 
Washington, D. C., October 15, 1917. 
G. C. TUDOR AGENCY MEETING 

The agents attached to the George 
C Tudor general agency of the Mutual 
Benefit Life at Winston-Salem, N. C., 
held a meeting in that city last week in 
commemoration of the first anniver- 
sary of the agency. At a banquet, C. 
T. Thurman, of the Raleigh agency of 
the Company, addressed the agents on 
salesmanship. It was announced at 
the banquet that the Tudor agency, 
during the twelve months just passed, 
had written $1,166,451 of life insurance. 





Build Your Own Business 


under our direct general agency contract 


Our Policies provide for: 


Double Indemnity, 
Disability Benefits, 
Reducing Premiums 


See the new low Rates 


JOHN F. ROCHE, Vice-Pres’t 


THE MANHATTAN LIFE 


INSURANCE COMPANY 
66 BROADWAY 


NEW YORK 
Organized 1850 
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THE TRAVELERS 
INSURANCE COMPANY 


Hartford, Connecticut 





GROUP 
INSURANCE 


Life, Accident and Health 


With the same Prompt and Expert Safety Engineering and 
Inspection Service and Organization which has made 
the Name of The Travelers Famous 


AGENTS AND BROKERS 


Refer Your Inquiries to The Group Insurance Division. 
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Pays for $39,316,000 
to September 1 


KANSAS CITY LIFE’S ROLLING UP 
SPLENDID VOLUME 


Every One Urged to Speed Up Produc- 
tion—Commissioners’ War 
Clause Used 


Insurance executives who have a 
finger on the insurance pulse of the 
country have had their eye for some 
months on the Kansas City Life, await 


ing the announcement of its paid-for 
business, it being generally under- 
stood that the Company has _ been 


having a phenomenally successful year. 


It has cultivated its territory in 


the most intense manner, has _ not 
let a single opportunity slip, with 
the result that its issued and paid-for 
business during the first nine months 
of the year has been $39,316,000. An 
interesting feature has been that the 
business has come in with remarkable 


regularity, each month’s totals showing 
the the 
age for the nine months. 


The War Clause 

The Company adopted the war clause 
suggested by the New York Conference 
and Insurance Commissioners’ commit- 
tee, the clause going On some of the 
Kansas City Life’s policies the first 
of June and becoming effective gener- 
ally and on all forms June 20. 


approximately same as aver- 


Paid Policy on Life of First American 
Killed in American Service 

One of the signal and outstanding 
happenings is the payment of its war 
claim on the life of Lieutenant Fitz 
simons, the medical man who _ will 
doubtless be designated vy future his- 
torians of the war as the first American 


to fall in the service of the United 
States after we engaged in hostilities. 
Lieutenant Fitzsimons had ‘a_ policy 


with the Company, which was the first 
company to pay the claim, waiving 
technicalities in the proof and accept- 
ing confirmation of his death in the 
form of a letter from Secretary of War, 


Newton D. Baker, coupled with other 
information and reports of a similar 
nature. 

President Reynolds said this week: 


“We look upon the situation at present 
as being a time when efforts should be 
made to keep business going even 
though we do a large business at a 
small profit or probably no profit at all 
after paying overhead expense, taxes, 
etc. We have persistently endeavored 
to impress upon our sales force the 
cuty of every man to work and be a 
producer and to talk this idea to every 
man and woman with whom he may 
come in contact. In this way and upon 
tl.is theory, we believe we are render- 
ing a service to help win the war and 
at the same time win legitimately in a 
business way.” 
WOMEN AS SALESMEN 

Commenting on the work done by 
women who have ttaken the place of 
salesmen called to the front, “Printers’ 
Ink” says: 

“Points in favor of women are that 
they save time, and see more dealers 
because courtesy insures their recep- 
tion. Good business women are not 
backward, and talk more sincerely than 
men.. They are hard, steady workers, 
and discover selling points likely to be 
overlooked ‘by men. Many of the most 
successful women in traveling positions 
were, recruited from among widows 
obliged té support themselves and their 
children.” 


Life Policy Best 
Storage Battery 


MANY EXTRAVAGANT YOUNG MEN 
PLAY FINANCIAL FOOL PART 


Decatur Clergyman Addresses Life 
Underwriters on Advantages of 
Insurance 


“No ship can put to sea without a 
life preserver for each passenger. No 
couple should be allowed to em- 
bark on the sea of matrimony without 
a good life preserver in the form of 
a life insurance policy and as the pas- 


sengers increase obtain other life pre- 
servers.” These are the views of 
Reverend Frank Fox of the Congre 


gational Church, Decatur, IIL, expressed 
in a sermon, “The Creditor is Come,” 
delivered at ai service attended by 
riembers of the Local Life Under- 
V:iters’ Association. 
In the 
Fox said: 
“Will,” I asked, “why don’t 
your life?” 
‘Because I’m not ready to die and I 


course of his discourse Dr. 
you in- 
sure 


can’t afford it,” came the prompt re- 
py. 
“How much do you earn?” 


week and that’s 


“Kighteen dollars a 
as much as I'll ever get 
“What do you do for recreation?” 
“Helen and I go to the movies twice 


a week, and occasionally we treat our- 
selves to ice cream after the show.” 
“How much does this program cost 


a week?” 
“Carfare and shows 80 cents a week; 
that’s not much is it?” 


“Blood Money” Not Wanted 


“No, it is not; that’s quite a modest 
outlay as compared with what some 
young couples spend for amusement. 
tut do you know that you could buy 
a $2,000 life insurance policy, with a 
waiver of premium in case of total 
uisability this side of 60, and receive 
annually $200 as long as you're dis 


abled and if you die your wife will re- 
coive the face value of your policy for 
1 ss than you’re spending going to the 
movies each week?” 

“But,” protested Helen, “l don’t want 
‘plocd money.’ I'd rather have a good 
time with Will now than to have 
plenty of money after he’s gone.” 

“BKighty-seven per cent. of all the es- 
tutes settled in the United States have 
nothing except life insurance.” 


Creditor Worse Than Funeral 


“Bankers and successful business 
men carry large sums in life insur- 
ance.” 

“Funerals are not so heart rending 


as the breaking up of the home when 
tue widow faces the fact that there is 
nothing to support her and the help- 
Iss children. The coming of the cred- 
itor sounds the knell of despair in 
niany a darkened home.” 


Selecting One’s Class 


“I have found four kinds of folks in 
the world: 
“The poor who have neither money 


ror aspiration; the poor in money who 


are rich in integrity and aspiration; 
the poor rich folks who have money, 
but a cipher with the rim shot off 
would express their characters; and 
the rich who have money and high 
ideals, who are ambitious to be and 
to do their part in the world. Every 
young man should determine in which 
of these classes he intends to train, 


tien qualify himself for membership in 
the company he expects to keep.” 


Many Financial Fools 
“There are four things about money 
which every man and woman should 
learn. ' 


“First, learn its value. Money is a 


storage battery of life. If your gaso- 
line gives out you can make the home 
run on your storage battery. 

“Second, learn 
and give value 
lar. 


how to earn 
received for every 


money 
dol- 


“Third, how to save money is a les- 
son that many never learn. The yOung 
man who sends American Beauties to 
his girl when she knows that he can't 
afford dandelions on his eleven dollars 
a week salary is a financial fool. I 


have investigated and watched the 
working of many systems for saving 
money. The best that I’ve ever dis 


covered for the average man is life in- 
surance.” 


SUCCESS POINTERS 
Read Insurance Papers, Believe in Your 


Work, Understand Your Company, 
Work Hard 


A writer with Penn Mutual's “News 
Letter” gives these pointers to agents: 
1. You are going to know the busi- 


ness better by hard study just as the 
lawyer and the doctor must study con- 


stantly to keep abreast of their work. 
You are going to get books on insur- 
ance and study them You are going 


You are 
three in- 
them care 


to make excerpts from them. 
going to subscribe to two or 
surance journals and read 
fully. 


2. You are going to increase your b> 


lief in your work and the good it is 
doing by better understanding your 


woyk and its beneficial results. 

3. You are going to increase your en 
thusiasm by a clearer understanding of 
your company and the good work it Is 
doing; by lively, snappy, energetic il- 
lustrations; by earnestness 


4. How better to use your time is 
the very foundation on which your suc 
cess must rest A few men are by 
rature hard workers They have an 
abiding conviction that compels them 


t» keep working when they themselves 


would rather play This conviction is 
so strong that they force everything 
out of their mind except the work at 
hand. jut most men have to be driven 
ty» work and they drop the harness at 
the first sound of the whistle. If you 
are one of the latter, you must learn 
to be your own task master, because 
the average salesman fails because he 


will not work. 

You must employ more hours in see 
ing prospects and fewer in playing pool 
loafing, visiting and doing non-essen 
tials You should devise a plan of 
work and have each day’s work planned 
out the evening before You should 
know early in the morning exactly 
whom you are going to see during the 
day and then compel yourself to 
these people. The successful salesman 
has a plan of work; the unsuccessful 
salesman has not. You must, therefore, 
have a plan and work the plan 


eee 


NEW PRUDENTIAL GROUPS 

The following are some writ 
ten by The Prudential: 

,orden ‘Manufacturing Company, 
North Carolina Cotton Mills,—121 em 
ployes; Perfection Spring Division of 
the Standard Parts Company of Ohio 
100 employes; the Townsend Company 
Manufacturers of Nails and Rivets. 


> 


Western Pennsylvania—253 employes. 


groups 


PEORIA LIFE BUILDING 
the Life 
corner in the City of 


On Peoria 


chased 


October 1 
the best 
for the 

home office building. 
On 

Life will 


pur 


Peoria purpose of erecting a 


this entire property the Peoria 
build its home. The building 
will be at least 12 stories high; it will 
be a structure faced with white 
stone and absolutely fireproof in every 


respect. 


steel 





GREATEST 


GST Tele 


COMPANY 


WANTS GOOD MEN 
AND 
WILL PAY THEM WELL 





HOME LIFE 


INSURANCE CO. 
(Now Purely Mutual) 
256 BROADWAY, NEW YORK 
GEORGE E. IDE, President 


The fifty-seventh annual 
report shows insurance in 
force of $133,493,000, an 
increase during the year of 
$7,832,827. The Company 
paid the policyholders in 
1916 $3,536,233, of which 
$628,406 was in dividends 
or premium refund. Its in- 
surance reserve fund was 
increased by $1,300,000 and 
the Assets are now $32- 
821,462. 


For Agency apply to 
GEORGE W. MURRAY, 
Supt. of Agts. 

256 Broadway, New York, N. Y. 











ALWAYS A PLACE FOR 
DEPENDABLE AGENTS 


Those who can not only write 
applications but deliver policies, 
and are energetic in their methods. 
Good positions are ready for such 
men. 


Union Mutual Life Insurance Co. 


PORTLAND, MAINE 
ARTHUR L. BATES, President 


Address: ALBERT E. AWDE 
Superintendent of Agencies 


7 W. Madison St., Chicage, TL 
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Strong Reviews 
Gephart’s Book 


BRINGS OUT TRUE NATURE OF 
LIFE INSURANCE 


Only a Few Errors of a Technical 
Nature Found By 
Actuary 


M. Strong 
review of 


finds much to 
“The Princi 


Wendell 
commend in a 


ples of Insurance,” by W. F. Gephart, 
published by the Macmillan Company. 
Price $1.50. The review appears in 


“The American Economic Review,” pub- 
lished by the American Economic As- 
sociation, Princeton, N. J. Mr. Strong 
is associate actuary of the Mutual Life. 
His review follows: 

It has not been generally appreciated 
that the life insurance business is one 
of the most important kinds of busi- 
ness in the country, being comparable 
ir its magnitude to the banking or the 
railroad business. It is also probably 
the least understood of any of the mtore 
important kinds of business. Conse- 
quently, a book which gives an ade- 
quate survey of this business, giving 
both the practical standpoint and ex- 
plaining the scientific foundations upon 
which it rests, is of much value. The 
present book does this and in a satis- 
factory way. It is written by one who 
the 


knows insurance rather from 
scholar’s standpoint than that of the 
practical insurance man, and yet, in 


general, the practical side of the busi- 
ness is well treated. 


Insurance is Not Generally Understood 

There are two principal reasons why, 
notwithstanding the importance of life 
insurance, there is less general kriowl- 
edge about it than about other kinds 
of business of at all comparable mag- 


nitude. One of these is the practical 
one of the way in which the average 
man comes in contact with the _ busi- 


ness, in that he obtains from the com- 
pany a promise to pay a definite sum 
at his death (or, if an endOWment at 
some earlier date) and pays to the 
company a periodic premium for this. 
Such a relation is very different from, 
for instance, his relation with his bank, 
where he is constantly drawing checks, 
making deposits, having to keep watch 
of his balance, perhaps seeking accom- 
nodation in loans or discounts, or other 
favors. The other principal reason is 
that there are scientific principles un- 
cerlying insurance which are’ under- 
stood by comparatively few of the gen- 
eral public; and without some concep- 
tion of these principles it is not possi- 
ble to really understand the business. 
A third reason might perhaps be 
added, namely, that the business is 
unlike any other kind of business in 
taat instead of selling a commodity, 
the insurance company sells a promise 
to pay at some future time, the time 
itself depending upon the contingency 
of death, so that the obligations of the 
company are not present, but rather 
the future obligations of having the 
rroper funds in hand when the prom- 
ises to pay mature. 

It is important that a more genera’ 
knowledge of the fundamentals of life 
insurance should be disseminated, since 
the lack of real information frequently 
means misinformation; even if for no 
other reason this would be important 
ir the question of legislation, for there 
are no kinds of business, éxcept bank- 
ing and transportation which are so 
regulated and supervised by the State 
zs insurance. This regulation can 
e:ther serve the public or do great 
barm to the public according as it is 
wise or unwise; and much of the un- 


wise regulation that has thus far been 

enacted has 

knowledge. 
Book Simple, Readable and Broad 
Mr. Gephart has well met the prob- 


resulted from lack of 


lem. His book is simple and readable 
and yet broad, and adequate to give 
not only an understanding of the fun: 
damental principles, but a great deal 
of the practical business side. Its 
wide scope is shown by an enumera- 
tion of some of the subjects it takes 
up: the history of life insurance, mor- 
tality tables, the scientific foundations 
of the business, the kinds of life insur- 
ance contracts, the selection of risks 
and some of the special classes as re- 
gurds mortality, what. the reserve is 
and how it is entirely different from 
a bank reserve, surplus and dividends 
and the problems connected therewith, 
investments of life companies, insur- 
ance for wage-earners, the relation of 
the State to insurance. 

The book avoids a difficulty which 
sometimes occurs when those outside 
of the business attempt to write about 
it: namely, the difficulty of supporting 
theories which, for practical reasons, 
are unworkable. In life insurance one 
of the most common of these is the 
theory of saving to the company the 
expense caused by agents’ commissions, 
which has been tried many times and 
without success. The nearest approach 
tc success has been achieved by the 
Kiquitable Insurance Company of Lon. 
aon, one of the oldest companies in 
existence and one which has had an 
exceedingly honorable history. Yet it 
issues less insurance in a year than 
one of the large American companies 
issues in a week, and in its premium 
rates and returns to policyholders is 
about on a par with other British com- 
panies which do employ agents. 


Brings Out True Nature of Insurance 


A very valuable feature of the book 
is that it brings out forcefully the true 
nature of life insurance; that it is not 
en investment or a _ proposition into 
Vhich the insured goes for profit, but 
that‘it is a co-operative scheme in 
which a large part of the work of the 
company is to distribute among many 
the cost which is in any case entailed 
on the public by the mortality. 

The arrangement is a little 
turate. The book begins with a his- 
tory of lire insurance, then takes the 
theory of life insurance, the mortality 
tables, selection of lives, ete.  Inas- 
much as the average person knows 
very little about what the business of 
liie insurance is and what it does for 
the policyholder, the rcader’ should 
first be told what the business he is 
reading about has for sale, rather than 
what are its scientific foundations and 
what has been the history of its prod- 

(Continued on page 7.) 


unfor- 
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THE MOST VALUABLE POLICY FOR YOU, 
Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 





F INSURANCE CoM 


WILLIAM N. COMPTON, General Agent 
METROPOLITAN DISTRICT, ST. PAUL BLDG., 220 BROADWAY, NEW YORK, N. Y. 











ORGANIZED 1871 


Life Insurance Company of Virginia 
RICHMOND, VIRGINIA 


OLDEST, LARGEST STRONGEST 
Southern Life Insurance Company 


Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 
CONDITION ON DECEMBER 31, 1916: 











EE vob skeddarwondassascoessuaaee PunndeneNbeeersusssecuiedenscsbacesectecsonenesé « $14,464,552.23 
RAD GcavicdduronesedudgetapetiNetAVehhibes Dckcceenseensanetracheiaosieasaaes 12,436,717.56 
Capital and Surplus ayneeee Sreevekstecotsperbenwewenneureees cosccccocscee  aEr ney 
Insurance in Force .......sseees SbOD AG Sassat0s ss veessceseeesectboossonessonennn eee 118,349,212.00 
Payments to Policyholders since Organization. ...........sseecccseecceeceescesees 18,119,172.50 
Is Paying its Policyholders over..... dina Lekieweweaian senedecned $1,300,000.00 annually 


GOOD TERRITORY FOR LIVE AGENTS 








FOUNDED 1865 
Unexcelled In Favorable Mortality 


and Economy of Management 


The Provident Life and Trust Company 
OF PHILADELPHIA 


Rates of Premium Extremely Low and still further reduced 
by Annual Dividends 





THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 


Incorporated 1851 
W. D. WYMAN, President 
A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 
Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 
W. S. WELD, Superintendent of Agencies 



























Fifty years of success 


The Strength of the Company —the 
growth of a half century—towering back 
of every policy contract, assures the largest 
possible measure of security, service, and 
saving to the insured. 





The wisdom of the founders in restricting the 
Company’s investments to farm loans, has throughout 
the years afforded the largest degree of safety, to- 
gether with the greatest earning power on its invested 
funds. It has in addition served the Nation, and 
the wide world in these troublous times, by its signal 
aid in the development of the Country's Agricultural 
Resources. 


The manifold service of the past half century may 
safely be accepted as a criterion of larger service 
in store for its policy-holders and their beneficiaries. 


For Information address Allan Waters, Second Vice-Pres. 


The Union Central Life Insurance Company 
Jesse R, Clark, President Cincinnati 
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Jacking Policies 


To The Union Central’s Limit 


aenevennrenee meeneeunnernan = 


Up 
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Walter L. Tougas, of the Union Cen- 
tral, Boston, some time ago decided to 
increase a number of old policyholders’ 
insurance to the Union Central’s limit, 
$100,000. This he did by telling them 
that he intended to issue a little book- 
let, entitled “Ten Successful Boston 
Business Men, Carrying $100,000 Limit 
With the Union 
Central Life 
Insurance 
Company.” His 
argument was 
that the ex- 
ample of such 
repre sentative 
men, showing 
this implicit 
faith in life in- 
surance, would 
induce others 
to take advan- 
tage of insur- 
ance. protec- 
tion. In a nut- 
shell the result 
of his work fol- 
lows: Robert 
L. Studley, 





N. B. Kneass Brooks, treasurer of 
Maine Spinning Co., and selling agent 
for this and other mills manufacturing 
worsted and woolen yarns: Mr. Brooks 
has eight Union Central policies. 


Nathan C. Harrison, president of 
Harrison Brothers, manufacturers of 
chi'led shot and d‘amond grit: Mr. 

Harrison car- 


ries five Union 
Central poli- 
cies. George 
E. Homer, pro- 
prietor of one 


of the largest 
diamond and 
jewelry estab- 


lishments: Mr. 
Homer has six 
Union Central 
policies. Wil- 
liam R. Martin- 
eau, of Mar- 
tineau and 
Burke, leather 
merchants. Mr. 
Martineau has 
five Union 
Central povli 


Here is an illustration 

IIlustrated of Federal inheritance 

Tax tax with war tax reve 
Argument nues additions: 


Exemption $50,000. 


Rate of tax. 


Se ee eee $50,000 
Sf errr eee 100,000 
ee OT ak & 5h .4i6'e Kean 100,000 
i OE at sce hare wlece 200,000 
A Se 0 OS eee 550,000 
i as Ge EE Lake aoe ncn’ wea 1,000,000 
Se ee 1,000,000 
a ek a pees 1,000,000 
eS fe PRRrorre 1,000,000 
a SF Oe ae 3,000,000 
a i eras 2,000,000 


Now Mr. Dew. 
executor of an 


served 
fricnd 


had recently 
estate of a 


as 


and had had some experience with vari 


ous State inheritance taxes. Having 
at hand a copy of the “W rld Almanac,” 
he refreshed his mind by a brief sur- 
vey of these taxes as they affected his 
case. 
New York Inheritance Tax 

Parents, husband or wife, child, 
adopted child, $5,000, exempt. Up to 
$25,000 1 per cent.; on the next $75,000 


his invested funds, with a correspond 
ing reduction in the income. While the 
increased cost of living had reduced the 
purchasing power of his estate by over 
one-third, 


As an intelligent man he knew the 
solution which the small surplus he 
could definitely count upon made pos- 

Net total 
taxable estate, Tax. Total tax. 
$50,000 $1,000 $1,000 
150,000 4,000 5,000 
250,000 5,500 10,500 
450,000 16,000 26,500 
1,000,000 55,000 81,500 


2,000,000 
3,009,000 
4,000,000 
5,000,000 


120,000 201,500 
140,000 341,500 
160,000 500 
180,000 681,500 


8,000,000 600,000 1,281,500 
10,000,000 140,000 1,721,500 


10,000,000 


sible. By life insurance he could pro 
vide an immediate and considerable in 
crease in his estate, which although 
not making up to the full extent the 
deficit which would be caused by the 
stopping of his salary and the decrease 
in investment funds by the payment of 
ivrheritance taxes, etc., would yet make 
f00d a considerable part of it There 
was a considerable satisfaction also to 
be deprived from the fact that of all the 
necessities of life, its cost had not been 




















senior member cies. Freder- 2 per cent.; on the next $100,000 3 per increased except such as his own in 
of the firm of ick M. Burditt, c:nt; upon all additional sums 4 per crease in age warranted, and which, if 
Studley & Em- financial man- cent. mate payable to his wife and children 
ery, wool com- ager of the Cat- It had been his painful experience 48 beneficiaries would not itself be re 
mission firm: taraugus Ta that practically all States levied an in duced by the payment of inheritance 
Mr. Studley ning Co He h-ritance tax on the stocks of corpora. taxcs.—Travelers Record 
carries twelve has three tions chartered by them before the 
Union Central Union Central stock could be transferred. Every in : = 
policies, issued policics. Bon- vectment, therefore, with the exception Reviews Gephart Book 
in 1913, 1915 jam'n S. East- of his life insurance, which was pay (Continued from page 6.) 
and 1916. The man, of A. L. able to his wife and three children as 
firm carries Eastmin Co., beneficiaries, was subject to both the '°!s. Arterwards these latter subjects 
$590,000 insur- Inc.. Under. Federal, New York State, and in the Will be of greater interest and will 
ance. Allan C. Emery, of Studley & takers. Mr. Eastman has four Union case of certain securities to a third in have more meaning - 
Emery: Mr. Emery has four Union Central policics. heritance tax. There are some errors in the book 
Central policies. The tenth man is Mr. Tougas him Mr. DeW. now had all the essential that should not have been made. On 
Samuel G. Adams, of grown & self. He carries twelve Union Central data of his survey and the problem page 146 it is stated that the renewal 
Adams, wool commission merchants: policies. shaped up clearly. commissions are now commonly limit 
Mr. Adams has eight Union Central Mr. Tougas took his “Who’s Who” to The increased cost of living and taxes ed to the first seven years of the pol 
policies. the New Orleans convention. left only a small margin for the con- icy; whereas they usually either run 
tinuance of saving and investment. He for a longer term than th!s or are com 
had no debts but there was no present muted into three years On page 249 
LIFE RE-INSURANCE CORP. ARREST SEARING possibility of an increase either in sal- it is said that “many States have con- 
. : ; : 4 : ; ary or investment income, and as he sidered it necessary to lay down the 
The Life Reinsurance Corporation of Fre derick R. Searing, a former Phila- had been increasingly careful in ex- limit of expense for new business”; 
New York has been licensed to do a re- delphia contractor, supposed to have penses there remained little chance of whereas there are two only, New York 
insurance business. The Company be- been drowned at Atlantic City two ya's further economy. and Wisconsin. Such errors are most 
gan business with $100,000 capital and ago, has been arrested. The Kqu'tab'e As far as the present was concerned ly in detail and do not greatly affect 
$50,000 sunplus fully paid in. W.H. Sale Life had refused to pay $18000 insur- there existed merely a condition which the value of the work. There is, how 
is president and Harry B. ‘Bradbury is ance to Mrs. Searing No. 1 because 0! » quired care and vigilance. ever, one serious omission. While most 
secretary. Mr. Sale’s connection with failure to prove death. The arrest was The survey he had undertaken for o! the well known mortality tables are 
William C. Scheide & Co., and Mr. Brad- made at ‘New Orleans. After his dis- one purpose had, however, brought to {vlly treated, a table which is more 
bury’s position in the insurance com- appearance he married his stenogra- jjeht a condition in respect to his fam- important than almost any other, and 
munity as a lawyer, have made them pher. ily which called for a solution. His life which was constructed from the most 
both well known. insurance of $20,000 meant an invest- extensive investination ever made for 
a WITH UNION CENTRAL LIFE ment yield of $1,000 annually, but the any general mortality table founded on 
elimination of his salary of $6,000 would insured lives, the British Offices table 
RE-ELECT POSEY Dabney & (Martin, of the Union Cen- decrease the income of his wife and is entirely passed over Furthermore 
At a meeting of s'xty-two managers tral at Nashville, have signed with S. P. colar n, $5000 a year. There were ~ aE 6s Ba ron a po: “aon 
also als erte or ms w . pines experience able e one 
of the Mutual Life. held in this city, Calciwell, of Trenton, Tennessee, to SS Se ae ae ee * ee —— in use in England, whereas 
C. R. Posey, Baltimore, was re-elected handle the Un‘on Contral in Gibson jporitanre taxes and the cost of settle- if is the British Offic tables which 
president of the managers’ association. County. ment of his estate must be paid out of are in neral use 
Ld ’ 
N 4? AGENCIES Capable Agents, Desirable Company 
44 MILLIO S from Jk, - The two most important factors in life underwriting are capability in the Agent 
and quality in the Company. If the Company provides an unexce led, attractive 
policy for a low net cost, and has a reputation for prompt and efficient service, — 
result is contentment, loyalty, and success for the man in the Field, if he is capable 
THE 1916 RECORD OF OUR EARNEST, This Company's record is evidence of the character of its representatives bad of the 
quality of the institution 


LOYAL AND HAPPY AGENCY F DRCE 


Occasionally we have a General Agency opening 





JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 


Life Insurance Company 
Springfield, Massachusetts 
Incorporated 1851 


New England Mutual Life 


Insurance Company 
BOSTON, MASS. 
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LIVE HINTS FOR BUSINESS GETTERS 





Practical Suggestions to Help the Man With the Rate 
Book Increase His Income and General Efficiency 














Every day for some time 


Argument past the daily papers 
For the. have printed the names 
Exempted and addresses of all men 
examined for the draft. 

They have likewise specified which 
were accepted and certified to the Na 
tional Army and which were exempted. 


it is safe to assume that 
will be relieved from 
the liability to service on the grounds 
of dependency. They will have given 
a sworn statement that their families 
will suffer financial hardship if the 
Government takes away the bread-win- 
ner, and the Government, great as is its 
need for men, considers first the help- 
less dependents and grants him im- 
munity. 


The Penn Mutual “News Letter” sees 
an argument for agents here. It says: 


“It need hardly be said that these ex 
empted men form a very prolific source 
of prospects for life insurance. They 
would be less than men and worse than 
slackers if they obtained exemption on 
the ground that their income could not 
Le forfeited for a few months or a 
year and then neglected to provide for 
the continuance of that income when 
they are called to ‘that bourne from 
which no traveler returns.’ To all in- 
tents and purposes, their sworn affi- 
davit to the Government is a direct 
declaration that their families do need 
life insurance, and by no conceivable 
argument can they get away from the 
fact of their bounden duty to get such 
insurance, and get it at once. There 
are few, if any, instances where an 
agent has firmer ground on which to 
stand in making his approach.” 

ce * + 


Ot the latter, 
ninety per cent. 


The following talk on in- 


Talk on come settlements is given 
Income by J. Stewart Hale, as- 
Settlements sistant ._actuary of the 


Northwestern Mutual Life: 


It happens with increasing frequency 
that, in place of having the proceeds of 
a policy paid in one sum, the insured 
elects to have them paid in installments. 
The advantages of an income payment 
~—a sure allowance which the benefi 
ciary cannot lose in speculative invest- 
ment, and which can be paid yearly, 
quarterly, or monthly, at the option of 
the insured—have been discussed so 
often in our various meetings and have 
been the subject of so many lengthy 
articles in insurance periodicals that we 
can omit them here. What does con- 
cern us is this: since the practice is 
becoming more general are we suffi- 
ciently familiar with the income provi- 
eions of our own contracts and can we, 
therefore, present an income proposition 
to a prospect clearly and convincingly? 

The three ways in which the proceeds 
may be paid instead of in one sum are, 
briefly stated: (1) left with the com- 
pany and have the interest (at least 
3% per cent.) paid the beneficiary dur- 
ing her lifetime and the principal sum 
paid at her. death; (2) paid in equal 
annual installments for ten, fifteen or 
twenty years; and (3) paid in annual 
installments for twenty years certain 
and aS many years longer as the bene- 
ficiany lives. These are the provisions 
of our present policies. In the new pol- 
icies, which are now being printed and 
about which Mr. Wilson writes on an- 
other page of the “Agent,” there are still 
three settlement options along the same 
general lines but they are somewhat en- 


larged. No. 1 leaves the proceeds on 
deposit at interest, but the beneficiary 
can withdraw them as she may need 


the money—$100 or more at a time. 


It 


is a good deal like a savings account. 
No. 2 provides for the payment of the 
proceeds for any number of years from 


two to thirty instead of just ten, fif- 
teen or twenty years. ‘No. 3 remains the 
same except that the yearly payments 
are a trifle larger. The installments 


based on an interest earning of 3% 
and will be increased by any 
We will give 


are 
per cent. 
excess interest earnings. 


you more about this feature in a later 


issue. When you get the sample pol- 
icies, read over these provisions care- 
fully and if there are any points that 
are not clear, drop us a question. 

The insured can not only select how 
the proceeds shall be paid, but he has 


the right according to law to dictate that 


they be paid the way he chooses and 
in no other way. The ‘beneficiary can- 
not borrow against or assign the install 


and has no rights but to receive 
way the in- 


ments, 
the payments in exactly the 
sured wants them paid. Go through 
your list of prospects, even those you 
have tried to sell and couldn’t. You 
may be able to throw a different light 
on the subject for some of them that 
will catch their interest and make a 
highly probable purchaser out of a 
vaguely possible prospect. 

* + Yr 
FIDELITY 


START INSTITUTE 


Series of Popular Lectures and Course 


in Business English and 
Correspondence 


The Fidelity Mutual Life has estab- 
lished an institute along lines of educa- 
tion and mental recreation. A course 
of nine lectures open to the entire of- 
fice force, on the second ‘Wednesday of 
each month, will be given by Dr. Fran- 
cis (Harvey Green, head of the Depari- 
ment of Literature of the West Chester 
Normal School; Dr. 8. C. Schmucker, 
head of the department of science, same 
school; Warwick James ‘Price, lecturer 
on current events; and Professor Jolin 
D. Mahoney. The second part of the 
institute will consist of business Eng- 
lish and correspondence. The institute 
opened on Wednesday. The program 
follows: 


17, “Who and 

We Came,” ‘Professor John 
Mahoney; November 14, “How 
an Author,” Dr. Francis Har- 
vey Green; December 12, “The Joy of 
Living,” Dr. S. C. Schmucker; January 
16, “Current Events,” Warwick James 
Price; February 13, “Evolution versus 
Revolution,” Professor John Dennis Ma- 
honey; March 13, “Human Wreckage,” 
Dr. S. C. Schmucker; April 10, “Civiliza- 
tion’s Greatest Peril—tIntellect Without 
Morals,” Professor John Dennis Ma- 
honey; May 8, “Current Events,” War- 
wick James Price; June 12, ‘“‘Wander- 
ings in Westminster Abbey,” Dr. Fran- 
cis Harvey Green. 


October We Are 
Whence 
Dennis 


to Know 





L. D. Clancy 
Secretary 


J. C. Humes 
President 





A Legal Reserve Company 


Can You Prove It? 
INDIANA 


Are You a Big Producer? 
ONE GENERAL AGENT WANTED IN 


Home Office: Fletcher Trust Bldg.., Indianapolis, Ind. 











We don’t contract with poor men. 


We give a new man our attention until he is 
started. 


We make our men make good. 
Why don’t you work for us? 


Peoria Life Insurance Company 
PEORIA, ILLINOIS 








A PENN MUTUAL PREMIUM, less a PENN MUTUAL DIVIDEND, 
purchasing a PENN MUTUAL POLICY, containing PENN MUTUAL 
VALUES, make an INSURANCE PROPOSITION which in the sum of 
ALL ITS BENEFITS, is unsurpassed for net low cost and care of inter- 
ests of all members. 


THE PENN MUTUAL 


Life Insurance Company 
OF PHILADELPHIA 


1909, rates were reduced and values increased to full 
3% reserve 


On January 1, 

















Are You Permanently Established? 


Write for Territory 


Pennsylvania—Ohio—West Virginia 


PHILADELPHIA LIFE INSURANCE CO. 


PHILADELPHIA 








Security Mutual Life Insurance Company 


Binghamton, N. Y. 


Offers to men able to produce business first class territory, 
with direct contract providing liberal compensation. 


For particulars, address 


C. H. JACKSON, Supt. of Agencies 





A MULE IS A HYBRID 
Has no offspring, 

And needs no insurance. 
A MAN ISN’T 

Every man with a family and 

love for it is interested. 

WILL G. FARRELL, 
General Agent 

PENN -MUTUAL-_LIFE 


























Extracts from Report of Examination of 


SOUTHWESTERN LIFE INSURANCE CO. 
By the State of Texas, June 28, 1915 

“*It is noteworthy that this‘Company was organized without any promotion expenses.”’ 

**T beg to report further that I find the Company in excellent financial condition.” 

“The volume of its business has steadily increased, its surplus i is. growing rapidly and 


its funds are being carefully conserved under expert supervision.’ 


Home Office, DALLAS, TEXAS 


+ - 
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D. P. Kingsley and 
Gov. Warfield Talk 


HEARD BY SOUTHERN COMMER- 
CIAL CONGRESS 
Government’s War Risk Measure Dis- 
cussed—Judge J. W. Mack 


a Speaker 
The Insurance Conference of the 
Southern ‘Commercial Congress ‘was 
held in New York on ‘Wednesday. Dar- 


win P. Kingsley, president of the New 
York Life, made the introductory ad- 
dress, ‘which was short. He drew at- 
tention to the unique endorsement in- 
surance has received at the hands of 
the Government in this time of stress 
and danger, remarking that the Gov- 
ernment life insurance bill is unprece- 
dented in the history of the ‘world. It 
represents a high order of work, 
coupled with knowledge of life insur- 
ance and the hazards of life. Continu- 
ing, Mr. Kingsley said that there is no 
subject which the Congress might with 
greater propriety consider. War tests 


out human institutions. The Govern- 
ment says of some lines of ‘business, 


that they are dangerous and that they 
shall be crushed; of others that they 
must be curbed, others controlled and 
of very few others, that they are good 
and should be adopted and nurtured. 
No line of ‘business has so nearly met 
with the approval of the Government as 
insurance. While the principles of in- 
surance have not changed the hazards 
have been intensified, so that insurance 
has culminated in the great work the 
Govermment is doing for the men who 
will protect us in this war. 
Judge Mack Heard 

Judge Julian W. Mack, chairman of 
the sub-committee which helped draft 
the soldiers’ and sailors’ compensation 
act, spoke on “Family Allowance, In- 
demnity and Insurance for Officers and 
Enlisted Men of the Army and ‘Navy.” 
He said the Government must give a 
fair measure of justice to the men in 
the trenches and hearten them and their 
families. The bill as drawn is an ex- 
pression of what the Government be 
lieves a fair measure of justice is. 

As for life insurance companies, they 
must guard the interests of their policy- 
holders and cannot undertake to insure 
against the special hazards of the war. 
The Government has destroyed men’s 
insurability and the only remedy is for 
the Government to insure them. Ten 
thousand of insurance is considered 
within the reach of all privates. It is 
on the yearly renewable term plan but 
the Government, not ‘wishing to have 
the means to carry this form of insur- 
ance after the war, will insist that the 
form be changed to one more suitable 
after the exigencies of ‘the war have 
passed. 

Mr. Kingsley presided at the meeting 
and introduced Dr. John Franklin Crow- 
ell, of New York, who spoke on social 
insurance; Arthur E. Griffith, of Athens, 
Ga., secretary of the Southern Mutual 


Insurance Company; W. EE. Small, of 
Macon, Ga., president of the Georgia 


Casualty Company; Edwin Warfield, of 
Baltimore, president of the Fidelity & 
Deposit, and Walter E. McElreath, of 
Atlanta, attorney for the Industrial Life 
and Health Insurance Company. Aill 
these’ gentlemen spoke on subjects of 
insurance or pertaining thereto. 





MISSOURI STATE PLANS TRIP 

A delightfully planned seven days’ 
Lake trip is the reward that awaits 
agents of the Missouri State Life who 
write and pay for $100,000 af insurance 
during the present club year which be- 
gan July 25 and which will close July 
24, 1918. While this trip is available 
te bona fide cluy members only, they 
May, at their own expense, arrange to 
take guests along. 





TWO SELLING POINTS 
Advantages of Limited Payment Policy 
With Disability Told Equitable 
Men 
H. S. Gierhart, of Wheeling, W. Va., 
in talking to agents of the Equitable 
Life Assurance Society, recently point- 
ed out how advantageous the limited 

payment policy is with disability. 

(Premium payments are confined to 
the producing period of life, the policy 
becomng fully paid-up within a speci- 
fied time, if life continues. But if the 
insured becomes disabled during the 
premium paying period, he is in the pre- 
dicament of being “dead” so far as earn- 
ing power is concerned, but very much 
alive so far as premium payments are 
concerned. 

Therefore, the disability clause has 
been devised to relieve his embarrass- 
ment, (a) waiving all future premiums, 


and (b) providing an income for life 
equal to 10 per cent. of the face of the 
policy, twice the ordinary earning 


power of money. 


ALBANY LIFE MEN ACTIVE 

Forty-four members and guests at 
tended the October meeting of the 
Capital District Life Underwriters’ 
Association at Albany, N. Y., R. C€. 
Lathers, of the Travelers, Fonda, and 
Walter H. Barrett, of the Germania, 
Saratoga Springs, were elected to mem- 
hership. James R. Watt, a candidate 
for mayor of Albany, made an address 
on life insurance and the _ publicity 
committee reported that two meetings 
have been arranged for at the State 
College of Teachers, October 26 and 
November 23. Charles ©. DeRouville 
will address the first meeting and 
George L. Buck the second. Paul Al- 
exander reported on the New Orleans 
meeting and Vernon B. Bruce talked 
on the ‘Liberty loan; Ex-Governor 
Glynn spoke on the humanitarian and 
financial aspects of the war. It was 
announced that the members had sub 
scribed at this meeting $1,750 to the 
Liberty Loan and that the Germania 
Life had given an order for $10,000 of 
the bonds to be purchased in Albany. 


PORTCH WITH MARYLAND ASSUR- 
ANCE 
Alfred G. Portch has 
secretary-treasurer and 
new Maryland Assurance Corporation. 
He is chief actuary of the Franklin 
Life and president of the American In 
stitute of Actuaries. 


been elected 
actuary of the 
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Metropolitan Life Insurance Company 
Home Office Building 





METROPOLITAN LIFE 


Insurance Company 


(Incorporated by the State of New York) 


Of the People 


The Company By the People 
For the People 


The Daily Average of the Company's 
Business during 1916 was: 


701 per day in Number of Claims Paid. 


8,304 per day in Number of Policies 
Issued and Revived. 


$1,969,823 per day in New Insurance 
Issued, Revived and Increased. 


$376,827.40 per day in Payments to 
Policyholders and Addition to 
Reserve. 


$220,509.26 per day in Increase of 
Assets. 


JOHN R. HEGEMAN, President 








METROPOLITAN EXTENDS TIME 
Plans Changed for Transferring Policy- 
holders of Pittsburgh Life 
& Trust Company 


The Metropolitan Life has extended 
to January 1 the time by which the 
Pittsburgh Life & Trust policyholders 
may sign reserve lien notes and agree 
ments and have their insurance trans 
ferred. It is possible that after Janu 
ary 1 the Metropolitan Life will accept 
this business, but if it does, it will only 
be after presentation of evidence of in 
surability. Policies in the Pittsburgh 
Life & Trust that became claims prior 
to May 7 are claims against the receiver. 
Claims incurred after May 7 and prior 
to September 22 are claims against the 
Metropolitan Life, whether the reserve 


lien agreement (was executed or not, 
and will be paid in full. Claims that 
occur after September 22 are claims 
against the Metropolitan only where 
agreements have been signed. In the 
absence of agreement they are claims 


against the receiver. 
Receiver Donaldson is endeavoring to 





Representing 





The Mutual Life Insurance Company 
of New York 


You will make money. 


The great strength, big dividends and incom- 
parable benefits of the ‘‘oldest company in America’ 
mean certain success for you. 


For Terms to Producing Agents, Address 


GEORGE T. DEXTER, 2d Vice-President 
34 NASSAU STREET, NEW YORK, N.Y. 








get as much of the insurance transferred 
to the Metropolitan Life as possible. If 
all the insurance transfers ultimate li 
quidation will be comparatively simple, 
and at the same time old Pittsburgh 
Life & Trust policyholders will have in- 
surance protection in full. 

The reserve lien charged by the Met 
ropolitan ‘Life is on a basis of 331-3 per 
cent, Originally it was estimated that 
27% per cent. would be gufficient to 
take care of whatever deficit there was 
in reserves. The difference between 
the two figures represents the amount 
necessary for reinsurance of the lien 
and guaranteeing that all policies that 
mature in five years ‘by death will be 
paid in full by the Metropolitan. 


RATES ON SAILORS REDUCED 


Reduction of approximately 25 per 
cent. recently in war risk insurance 
rutes on vessels traversing the war 


zone has been followed by a reduction 
of one-third in premiums on the in 
surances of officers and crews on such 
The new rate, which is effec- 
tive immediately, is 50 cents per $100; 
the old rate was 75 cents. ‘The reduc- 
tion applies to crews of all American 
vessels sailing between American ports 
and all European ports and all African 
ports on the Mediterranean. An- 
nouncement also is made of a ruling 
row making mandatory seamen’s in- 
surance on all vessels trading to the 
Azores, the Canary Islands, and the 
ports of Morocco. 


vessels 


WILL NOT RE-INSURE 

By a majority of three votes the 
Postal Employes Mutual Ald Associa- 
tion has decided against re-insuring in 
the Travelers of Hartford. The Trav- 
elers offered to take over the 900 mem 
bers of the association, issuing policies 
in their behalf similar to those held 
at present. The premiums were in 
creased from 50 to per cent., but 
tere were to be additional sickness, 
accident and disability benefits. Those 
who favored the plan said that as it 
was practically impossible to increase 
the membership under present condi 
tions it would in a short time, accord 
ing figures given by actuaries, be 
come moribund, and they urged ac 
ceptance of the offer because the life 
insurance company agreed not to sub- 
mit the members to physical examina- 
tion. 

Those who opposed the plan were in 
favor of making all possible efforts to 
gain new members. 


io 


to 
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BRITISH AMALGAMATIONS 

British insurance newspapers are 
ealling attention to the large number 
o! amalgamations that have taken place 
in 1916 and 1917. Sixteen insurance 
companies have merged or liquidated 
in that time. 

The Car and General, which apart 
from capital had a reserve of £151,650, 
sold its controlling interest to the 
Royal Exchange. 

The Driving Accident and Third 
Party, originally called the Workmen 
and General, was transferred to the 
Car and General. 

A third amalgamation in 1916 caused 
quite a stir in the insurance commun- 
ity of Great Britain. This was the 
transfer of the Eagle to the British 
Dominions. The Eagle dated back to 
1807, and had 335,735 shares of £5 each. 
Eagle funds on December 31, 1916, were 
£1,820,146. 

The liquidation of the Eclipse did not 
amount to much, as the Company was 
formed in 1909, and its authorized 
capital was only $50,000. 

The Fine Art and General was trans- 
ferred to the North British & Mer- 
cantile. 

Later the Indemnity Marine was 
transferred to the Northern Assurance. 
The City Life got the Law Integrity 
and the Legal shares were purchased 
by the Royal. 

The fact that the London & Midland 
went into liquidation caused some stir 
as this Company, formed in 1908 in 
Birmingham, wrote fire and accident 
along non-tariff lines. In 1910 it had 
absorbed the business of the City of 
London re-insurance and sections of 
the business of the Legal and Commer- 
cal. In 1912 it absorbed the London 
Mutual Fire of Canada. At the time 
it liquidated, £32,971 was included in 
outstanding calls. 

One of the most important of the 
re-insurances was that of the Marine, 
established in 1836, by the London & 
Lancashire. 

The Commercial Union paid £6 2s. 
each for the 50,000 shares of the Na- 
tional of Great Britain. 

Other re-insurances were the North 
and South by the City Life Assurance 
Company; the Provident Accident and 


Guarantee by the Northern; the Reli- 
ance Marine by the Guardian; the 
Sceptre by the Eagle and British 
Dominions and the Star by the Eagle 
and British Dominions. Prior to the 
latter amalgamation the Star 
about £600,000 in new life insurance. 


wrote 





THE GREAT INSURANCE ARMY 

On October 1, an army of 100,000 of 
the men and women of this country 
went voluntarily to the front. They 
did not go to the firing line in France. 
They remained on the firing line at 
home. This army consists of the rep- 
resentatives of the insurance companies 
of the United States. 

They have volunteered to aid in fur- 
nishing ammunition—the ammunition 
represented by our second issue of Lib- 
erty bends. 

These bonds furnish the driving force 
that makes our soldiers and sailors effi 
cient in the field. 

If this propelling force should be with- 
held, the powder back of America’s shot 
and shell would be like so much inert 
sand. 

Every Liberty bond sold by a member 
of this insurance army will be a shot 
fired into the enemy’s trenches. 

Without these ‘bonds, our men on the 
firing line in France would be impotent 
in offense, and would be defenseless 
against the assaults of the enemy. 

This insurance army is largely com- 
posed of patriotic Americans who have 
been chafing and fuming because they 
are not permitted to fight for their 
country. (Now they are rejoicing in the 
thought that the work they are doing 
to furnish the sinews of ‘war to our 
troops—while less dangerous—is as es- 
sential as the work our soldiers and 
sailors are doing at the front. 

These insurance men and women are 
selling these bonds to their clients—-the 
millions of policyholders in our insur- 
ance companies. 


CASUALTY AND SURETY MEN 
DINE 


Police Commissioner Arthur Woods 
of New York addressed the Casualty & 
Surety Club last Tuesday night at a 
dinner held in the rooms of the Dru 
& Chemical Club. The speaker urged 
closer co-operation between the insur- 
ance companies and the Police Depart- 
ment in keeping down the number of 
burglaries and suggested that the burg- 
lary and automobile writers follow the 
practice of the fire companies and re- 
fuse to insure those ‘who do not take 
proper precaution against loss. Preven- 
tion of loss of life should come first, of 
course, he said, and property loss sec- 
ond. Department inspectors have al- 
ready been in consultation with the 
burglary association. The manner in 
which fire escapes are now made, reach- 
ing over the roof, aids burglars materi- 
ally in entering numerous properties. 
‘ather de Ville, a Belgian priest, spoke 
entertainingly on war conditions. The 
meeting was presided over by A. Dun- 
can Reid and was one of the best the 
club has held. 


OCTOBER 23 DINNER 


The Life Underwriters’ Association 
of New York will hold a meeting at the 
Arkwright Club on October 23, 6 P. M. 
President Priddy, of the National As- 
sociation, will hold a reception. Mem- 


bers of the association who attended 
the New Orleans convention will give 
their impressions of the convention. 








THE HUMAN SIDE OF INSURANCE 











FRED W. KOBCKERT 


Fred W. Koeckert is expected in New 
York about November 1 to take up his 
work as vice-president of the Conti- 
nental, Fidelity-Phenix and American 
Kagle, to which position he was recently 
appointed, succeeding George E. Kline. 
It is only a short time since Mr. Koeck- 
ert was elected second vice-president of 
the Continental in charge of the West- 
ern department in Chicago. In his new 
place he will have charge of the under- 
writing after January 1, 1918. 

There are few men in the fire insur- 
ance business who have risen so rapidly 
as Fred W. Koeckert. He was at one 
time connected with the German Fire of 
Indianapolis when that Company ‘was in 
operation and then engaged with the old 
Phenix in the Indiana field. ‘He then 
was selected by Vice-President Charles 
R. Street as executive special agent of 
the Western department and later was 
made assistant manager with the title 
of secretary. When Charles R. Tuttle 
resigned as ‘Western manager of the 
Continental Mr. Koeckert was chosen in 
his stead. A wide circle of stanch 
friends and admirers wish Mr. Koeck- 
ert every good fortune in his new con- 
nection. 

* * a 

James S. Wood, of Chicago, has been 
selected to manage the Missouri State 
Life’s School Department of Practical 
succeeding former. in- 
structor William King, who is in its 
automobile business. Mr. Wood has 
had a valuable and extensive life insur- 
ance experience, including a number of 
years of agency work in the field. He 
is a virile writer on sales topies and is 
an excellent agency instructor. Mr. 
Wood will continue to carry out the 
Company’s policy in this branch of serv- 
ice and opened the Salesmanship School 
at the home office the first week in 
October. 


Salesmanship, 


STANDARD MEN AT FRONT 

Allan Tow, formerly special agent at 
Cincinnati for the Standard Accident 
of Detroit, who went over to France 
with a company of engineers for mili- 
tary service, has arrived there safely 
and was well when last heard from. 
Other Standard men who are with the 
colors are Volney and Perry Howard, 
of Los Angeles, Dave Jordan, of Port- 
land, Ore., J. Stewart Levy, of Ore- 
land, Cal., and J. J. Harrington, an ad- 
juster. 














David Miller and James C. Goodspeed, 
of Penn Yann, N. Y., members of Good- 
speed & Miller, fire insurance agents, 
were subjects of a two-page article in 
the current issue of the Hartford 
“Agent,” \because “they are fine repre- 
sentatives of the Hartford standard- 
bearers, prominent in local and club af- 
fairs.” James C. Goodspeed, the senior 
partner, first represented the Hartford 
in Knoxville, Pa. In 1895 he retired 
from local business to become an inde- 
pendent adjuster. In 1899 he purchased 
the Ayres Agency at Penn Yann and 
carried on the ‘business alone until Jan- 
uary 1, 1902, when he formed a partner- 
ship with David (Mille.r Mr. Miller was 
born on a farm and educated at Penn 
Yann Academy. For eight years he was 
town clerk and he has been supervisor 
of the county since 1911, being chair- 
man of the ‘board. In addition to being 
a good insurance agent he is an expert 
on damaged crops and has done consid- 
erable hail insurance adjusting. 

* * ~ 

When one can say truly of any in- 
surance man that he is a good under- 
writer, an exceptional salesman, a wise 
claim adjuster and a safe man in ev- 
cry way, one is saying a good deal. 
I;ut all these things are said meaningly 
cf Charles H. Burras, the incoming 
president of the National Association 
of Casualty & Surety Agents. Charlie 
Burras, as he is known in Chicago, is 
credited with a wider acquaintance 
tuere than any man in the business. 
Versatile, a man of varied accomplish 
rents and enjoying the good ‘will, ad- 
miration and esteem of his associates, 
ii is logical that Mr. Burras should 
Lave been chosen chief executive by 
the casualty and surety agents at St. 
Louis. 

From an attorney whose native State 
ie Ohio, Mr. Burras has developed in- 
to a surety underwriter of recognized, 
exceptional ability. For five years he 
was attorney for the National Surety 
in the Middle West before succeeding 
EK. A. St. John as president of Joyce 
& Co., the National Surety’s general 
agents in Chicago, January 1, 1916. He 
also succeeded Mr. St. John as secre- 
tary and treasurer of the National As- 
sociation of Casualty & Surety Agents 
to fill an unexpired term and later, at 
White Sulphur Springs, was chosen to 
fill that office permanently. 

Ever since Mr. Burras first attended 
a convention of the association in De- 
tioit, met all the casualty and surety 
men there, and made one of his clever 
addresses, he has been popular with 
them all and has become increasingly 
rrominent in the organization. He was 
rever a salesman until about two years 
ago, but in the words of one of his 
business associates and a long time 
iviend, he is now “a crackerjack in his 
line.” While acting as attorney for 
the National Surety everything en 
trusted to him was accomplished in 
highly satisfactory manner, the results 
attained often being much better than 
were expected. As a story teller, 
speech maker and toastmaster, Charles 
H. Burras has few equals in the Mid- 
dle West. But forty-one years old, he 
heads the National Association of Cas 
ftalty & Surety Agents in full vigor of 
the prime of life, with the earnest sup- 
port of the best men in the organiza- 
tion. 

+ ~ * 

Mrs. Forrest F. Dryden, wife of the 
president of The Prudential, directed a 
campaign which has just closed in which 
the Newark Chapter of the Red Cross 
increased its membership to more than 
60,000. 

* a * 

Benedict R. Hatmaker, one of the best 
known newspaper men in Schenectady, 
has gone with the Northwestern Mu- 
tual Life. 
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Companies Comment 


on Geo. D. Markham 


WRITTEN 





DISCUSS GLASS LINES 
AT LOW RATES 
St. Louis Agent Informs The Eastern 
Underwriter Business Was 
Written Through Agents 
Mark- 
con- 


The activities of George D. 
ham, of St. annual 
vention of the National Association of 
Insurance Agents at St. Louis last 
week, and one of the best-known agents 
in America, were noted with consider- 
able interest by the insurance com- 
panies. Mr. Markham is chairman of 
the legislative committee of the asso- 
ciation and one of the leaders of that 
body. The Mr. 
Markham of insincerity in his fight for 
agency reforms, with ref- 
erence to overhead-writing, one of the 
planks in the agents’ 


Louis, in the 


companies accuse 


particular 


cardinal local 


platform. 
Indiana Glass Plants 

One of the fire companies makes the 
following allegation in reference to 
Mr. Markham: This company says 
that he sent to Indianapolis a repre- 
sentative about a year or so ago, who 
was instructed to attempt to place the 
Woodbury Glass Company at Win- 
chester, Ind., and the Thompson Bottle 
Company at Gas City, Ind., at less than 
the advisory estimate. The Illinois 
Glass Company, in the meantime, se- 
cured title to the property on a long 
time lease. Several agents, this un- 
derwriter says, turned down the 
Markham representative, but the State 
Savings & Trust Company did not. 

Large written in a 
number of some of them 
recognized On July 17 the 
Woodbury Glass Company’s plant at 
Winchester, Ind., burned, with a loss 
of 70 per cent., $185,000 insurance. 
This underwriter says that so far as is 
known the Gas City plant’s policies are 
in force at the cut rates at which they 
were written. 

The underwriter then asked the di- 
rect question if this were not a case 
of a large city agent acting as a broker 
outside of his own city; and a broker 
who has used, the leverage of a rate 
cut to secure a line. 

Mr. Markham’s Statement 
Eastern Underwriter wired Mr. 


policies were 
companies, 
cut-raters. 


The 


Markham asking him if he had placed 








the business of these Indiana plants at 
cut rates, offering its columns if he 
had any statement to make. 

The Eastern Underwriter received 
tne following wire from Mr. Markham: 

St. Louis, Oct. 16, 1917. 

Editor The Eastern Underwriter: 
oth of these lines, except $2,590 on 
Woodbury, placed with Indiana agents 


in companies licensed in that State, 
under approval of State agents; there- 
fore, these lines must be in accord 
with good practice in Indiana. Please 


vrite reasons for your inquiry. 
GEORGE D. MARKHAM. 


CHANGE AT BATAVIA 


John C. Holmes & Co., Inc., Changes 
Name to Frank A. Lown 
& Co., Inc. 

Batavia, N. Y., October 17.—John C 
Holmes & Co., 
agencies in Genesee County, has been 
changed to Frank A. Lown & Co., Ine. 
The directors will be the same in the 
rew company as they were in the 
former company. 

This agency was established by M. 
QM. Dennis in 1879. Mr. Dennis was 
leter special agent for the Insurance 
Company of North America, for which 
he served twenty six years. 

The president of Frank A. Lown & 
Co., Inc., is G. E. Lown; vice-president, 


Inc., one of the oldest 


N. K. Cone; secretary-treasurer and 
manager, F. A. Lown, while M. L. Den- 
nis and M. C. Rumsey are also mem 


bers of the corporation. 


COUNTY CLEAN-UP 

County clean-up work is being taken 
up in New York by special agents un 
der the auspices of the bureau of fire 
prevention of the State Council of De 
fense. ‘The inspectors will work in 
pairs and R. C. Alton, of the National, 
is chairman of the Suburban Fire In 
surance Exchange auxiliary committee. 
Nassau and Putnam counties are in 
charge of W. P. Phillips, of the Ger 
n.an-American, and R. M. Underwood, 
of the Scottish Union & National; 
Rockland and Suffolk, «. C. 
the National, and J. V. N. Simonson, of 
the Home; Westchester, L. ©. Peck, 
of the Providence-Washington, and F. 
G. Smith, of the Westchester. An ef 
fort will be made to complete the work 
by November 1. This county work is 
all in addition to the numerous _ in- 
dividual inspections made of munition 
plants, store-houses and places where 
provisions are kept in large quantities. 





OTHO E. LANE, President 


BERNARD M. CULVER 
WILLIAM L. STEELE 
Vice Presidents 


CHAS. A. LUNG 
WILBUR C. SMITH 
Secretaries 





“Agents Everywhere” 





NIAGARA FIRE INSURANCE COMPANY 


ESTABLISHED 1850 





123 William Street, NEW YORK 


FIRE 
TORNADO 
AUTOMOBILE 
RENTS 

SPRINKLER LEAKAGE 
EXPLOSION 

»- FULL WAR COVER 
‘ LEASEHOLD 





Use and Occupancy, Profits, 
Commissions — All Forms 














FIRE AND MARINE 
INSURANCE—ALL LINES 





The Automobile Insurance 
Company of Hartford, Conn. 


MORGAN G. BULKELEY, President 





Cash Capital : . 
Assets . ° . 
Liabilities (Except Capital) 
Surplus to Policyholders ° 


Statement January 1, 1917 


° . $1,000,000.00 
. 2,748,832.19 

° . 1,039,977.81 
- 1,708,854.38 











AFFILIATED WITH 


AETNA LIFE INSURANCE COMPANY 
THE AETNA CASUALTY & SURETY CO. 











Alton, of 


NORTH AMERICA’S MEETING 


Following Convention in Philadelphia 
Field Men of Company Spend Three 
Days in New York 


convention of the 
agents of the Insur- 
ance Company of North America, held 
in. Philadelphia last week in celebra 
tion of the 12fth anniversary of the 
organization of the company’, forty-eight 
ot the field men attached to the Chi- 
cago office of the company spent three 
days in New York City. Arrangements 
had been made for their entertainment 
here by Charles F. Enderly, manager 
of the brokerage and service depart- 
ment of the company. Arriving Satur 
day morning, they enjoyed a sightsee- 
ing trip around the Island of Manhat- 


Following the 
State and special 


NORTH 
BRANCH 
FIRE INS. CO. 


Sunbury, Pa. 
Inc, 1911 


$641,341.77 
230,513.29 
300,000.00 
63,479.83 


Reserve 
Capital 
Surplus 


OPERATING ON A CONSERVATIVE BASIS 


tun. As some of the men had never 
before been to New York City and the 
majority had never taken this trip, 
they were all impressed with the bat- 
tleships and the war preparations go- 
ing on in the harbor. Saturday evening 
the men went to the ('Hippodrome, 
where Nat Wills introduced a humor- 
ous burlesque on their presence for 
their especial benefit. Sunday the men 
segregated into small groups and 
viewed the city as their whims direct 


ou, leaving for their respective posts 
in the West on Monday. 
The Stowell Insurance Agency, New 


Hiaven, Conn., has been incorporated 
with $2,000 capital. The incorporators 
are William O. Stowell, Jr., and Lottié 
Stowell, of New Haven, and Helen M. 
King, of Meriden. 


CITY 
INSURANCE 
COMPANY 


Pittsburgh, Pa. 


Inc, 1870 


$357,318.58 
54,256.92 
200,000.00 
96,379.07 


Reserve 
Capital 
Surplus 


IN A LIMITED 


TERRITORY UNDER AN EXPERIENCED MANAGEMENT 
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Dobbs Ferry Mourns 
Death of Taylor 


VETERAN INSURANCE MAN HAD 
BEEN UNUSUALLY PROMINENT 


For Years Editor of Town’s Leading 
Newspaper—His Political 
Activities 


The death this month of James L. 
Taylor, veteran insurance agent of 
Dobbs Ferry, N. Y., removed an agent 
who was a credit to the insurance busi- 
ness and to the community in which 


he lived. 

In every sense of the word he was a 
self-made man. He began work as a 
boy in Dobbs Ferry; moved to New 
York to go with a firm of lithographers 
and then went into the wholesale tea 
business. His first insurance experi 
ence was with the Continental. Later 
he formed a partnership with Thomas 
F Costello under the name of Taylor 
& Costello, and conducted an agency in 
New York City. 

Bought a Daily Paper 

In 1894 he purchased from Harry 
Bradley the Dobbs Ferry “Register” 
and made it one of the strongest Re 
publican organs in the State. It was 
kis vote that placed William L. Ward 
in the ascendancy as a political leader. 
He also conducted a real estate and 
insurance business and became active 
ir. politics. He was a clerk of the vil 
lage of Dobbs Ferry under the Stiner 
administration, ran for the office of 
town clerk against the late Town Clerk 
,K. Herschel Purdy, when the town was 
overwhelmingly Democratic. On De- 
cember 1, 1898, Mr. Taylor was appoint- 
ed postmaster of Dobbs Ferry by the 
late President McKinley, and was re- 
appointed by the same President in 
1902. At the end of a second term 
President Roosevelt reappointed Mr. 
Taylor, and again, at the end of a third 
term, in 1910, when political dissension 
had spread throughout the village and 
Mr. Taylor’s political activity had made 
him many enemies who sought his of- 
ficial scalp, President Roosevelt showed 
his approval by reappointing him. He 
held the office during the tenure of of 
fice of President Taft and was relieved 
of the position by President Wilson, 
who appointed a Democrat to the post. 


Had Confidence of Presidents 

During a. service of sixteen years, 
and under four Presidents of the United 
States, Mr. Taylor at all times had th» 
entire eonfidence of the Government 
and the people. His word was as good 
as his bond and he was the most loyal 
o? friends. 

In 1914, feeling that he should be 
relieved of some of his business ac- 
tivities, he sold the “Register” to a 
company of which Hugh F. Graham, 
who had been in his employ for twenty 
ycars, was the head. He still continued 
his real estate and insurance business 
and took a great interest in public af 
fairs. 

In 1915 Secretary Francis M. Hugo 
appointed Mr. Taylor,in his automobile 
bureau, which position he relinquished 
later in the same year. 


RAILROAD LOSSES INCREASE 

Railroad fire losses are increasing 
according to the last report made to 
the Railway Fire Prevention Associa 
tion. In 1916 forty-nine railroads repre- 
senting 120,805 miles reported 5,077 
fires, loss $4,677,374, an increase of 
1€ 2-3 per cent. in fires and 74 4-10 
per cent. in losses over the previous 
year. The average loss per fire in- 
- creased from $55 to /$92,.sixty-six..per 
cent.;. loss per. mile. of road increased 
from $23.62 to $38.71, sixty-four per 
cent, 





B. M. CROSTHWAITE & CO. 


Fire and Automobile Insurance Specialists 


Lines Bound Anywhere in New York State 
105 William Street, New York City, N. Y. 


Telephones 2404-5-6-1758-1090 John 











ADEQUATE 
FACILITIES 
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CLARENCE A. KROUSE & CO. 
LOCAL AND GENERAL AGENTS 
ALL LINES |__325 WALNUT STREET 





SATISFACTION 
SERVICE 


PHILADELPHIA, PA. ALL LINES 








PENNSYLVANIA 


NEW JERSEY 








307 FOURTH AVENUE 





LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 


PITTSBURGH, PA. 





Agents Will Report 
to New York City 


PENNSYLVANIA’S ANNOUNCE- 
MENT ABOUT TWO STATES 


Philadelphia and Philadelphia Suburban 
and Thompson-Derr General Agency 
Continue as Before 

The announcement is made that the 
agents of the Pennsylvania Fire through- 
out New York State will report to New 
York ‘beginning with November 1, in- 
stead of to Philadelphia. At the same 
time the agents of the entire State of 
New Jersey (will report to New York. 
In Pennsylvania the agents will report 
to New York. with the exception of Phil- 
adelphia and suburban territory, and the 
territory of the general agency of 
Thompson-Derr, WilkesdBarre, ‘which 
will be wontinued as formerly. The 
Thompson-Derr generat agency has 
Kastern Pennsylvania up to the Phil- 
adelphia suburban line. 

These agencies of the Pennsylvania 
will report to the middle department of 
the company, under the supervision of 
Vice+President C. !R. Perkins, of the 
Pennsylvania, who also has the super- 
vision of the middle department terri- 
tory of the North British & Mercantile, 
Commonwealth and Mercantile of New 
York. 

In some other insurance newspapers 
ihe statement iwas erroneously made 
that EK. T. Cairns had supervision of 
the middle department. Mr. Cairns is 
to be in charge of the New England 
territory of the four companies. 

ANOTHER HOTEL BURNS 

The Kearsarge House, one of the 
best-known hotels in the White Moun- 
tains, has burned, causing a _ loss 
estimated at $59,000. The five-story 
wooden structure was closed for the 
season three weeks ago. It was owned 
by the Raymond & Whitcomb Com- 
pany. 





SCHAEFER & SHEVLIN 


103-5 William Street GENERAL AGENTS New York, N. Y. 
DUBUQUE FIRE AND MARINE INSURANCE CO. 
Excellent Facilities for Handling Suburban Business Phone: John 2312 








JAMES H. EPWORTH 
NEW JERSEY FIRE INSURANCE SPECIALIST 
NEWARK AND SUBURBAN NEW JERSEY TERRITORY 


40 CLINTON STREET | SERVICE 80 MAIDEN LANE 
NEWARK NEW YORK 


Phone Market 6536 | FIRST Phone John 4560 

















Rossia Insurance Company 


HARTFORD, CONN. 


REINSURANCE 








ARTHUR C. SWINTON 


1 Liberty Street GENERAL AGENT New York City 


FIRST NATIONAL FIRE INSURANCE CO. 
Washington, D. C. 


New York Suburban and New Jersey 


Exceptional Reinsurance Facilities Local Agents’ Interests Protected 








WALTER F. ERRICKSON 
38-40 Clinton St., Newark, N. J. 95 William St., New York 
Representing 
THE GERMANIA FIRE INS. CO. 
For Automobiles 
Special facilities for out-of-town business. 











WILLIAM C. SCHEIDE & CO,., Inc. 
HARTFORD, CONN. 


Re-Insurance in All Branches 




















ORGANIZED 1848 W. E. HAINES, Secy. 


< Ohio’s Oldest and Strongest Company 


Net Surplus Over $1,293,741.00 
AN AGENTS COMPANY 


E. K. SCHULTZ & CO. 
PHILADELPHIA 


GENERAL AGENT 


~ Pennsylvania, New Jersey and New York” 
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More Data About 


Women in Offices 
PERCENTAGE INCREASING EVERY 
MONTH, COMPANIES SAY 


Situation as Seen By Woman Employe 
—Says Her Sex is 
Efficient 


Additional information about the em- 
ployment of women in the home offices 
cf the fire insurance companies and the 
positions they are filling is given on 
this page. The article last week, in 
which the situation in about twenty- 
five offices was printed, caused a lot of 
interest among others and among the 
women employes themselves. It will be 
remembered that one company official 


(who refused to permit use of his 
rame) expressed the opinion that wo 
men in insurance offices, except in 
mechanical positions, are _ inefficient. 
This brought a letter to this paper 
from a woman who has been a suc- 
cessful employe of an insurance home 
effice for years. She addresses it to 
the critical official and it reads as fol 


lows: 
To the Anti-Woman Employer 

“The editor of The Eastern Under- 
writer calls you ungallant. A business 
woman does not look for gallantry in 
a business man, but she does look for 
equal right to show such as you, my 
cear official, that she is not mechanic 
al; that her brain is equal if not su- 
perior to the average office man. Com- 
pare the abilities of a man 25 
age, who has had five or six years’ of- 
fice experience, to a woman of the 
same age and experience and you will 
soon discover that the woman is far 
more capable than the man. Why? 
The woman surpasses the man in of- 
fice detail work—in routine, is more 
patient with the minor details attached 
to a desk position, and is far more con- 
scientious than a man. Of course, | 
am speaking of a business woman, not 
the girl who of recent years has filled 
the insurance offices. 

“As for waste of time, the business 
girl may waste time, but the business 
woman seldom does. The boy and the 
man do waste at least an hour a day 
smoking outside of the office during 
office hours. 

“No doubt, dear official, you have still 
to meet the real business woman, or, 
perhaps, you are the type of man who 
underestimates -woman’s capabilities, 
and never did give her a fair chance 
in your office. 

“Try a real business woman in any 
capacity and give her a salary com- 
mensurate to her work and see the 
result!” 


years of 


STATISTICIAN. 
Additional facts about women in in- 
Surance home offices follow: 

Hanover Fire: We have approxi- 
mately sixteen women employed at thig 
time, all in the stenographic or ac- 
counting department, and filing and 
carding daily reports. 

Springfield Fire & Marine: At pres- 
ent time we have thirty-six women em- 
lloyed in our home office as follows: 
twelve in accounting and statistical 
work, seven stenographers, six in the 
reinsurance department, five typists. 
three in the underwriting department 
doing cancellation, carding work, etc., 
two comptometer operators and one 
Switchboard operator. 

Doubled Number Employed Year Ago 

Northwestera..Nationals. «Ackaowh - 
edging your favor of the 6th instant, 
would say that out of the home office 
force numbering one hundred and ten 


ii:dividuals, which includes all salaried 
employes of the Northwestern Nation- 
al Insurance Company and its North- 
western Underwriters’ Agency, resi- 
dent in this city, approximately forty 
are women. This is about double the 
rumber that were in our employ here 
up to say a year ago. They are em- 
ployed in various capacities, such as 
for filing, statistical, accounting, sten- 
ographic, typing and policywriting work 
and the increase in our feminine help 
bas occurred practically entirely out- 
side of our stenographic department, 
which has always been very largely 
made up of workers of that sex. 

New Hampshire Fire: For several 
years past we have had in our employ 
a number of women engaged in both 
sltenographic and clerical work. As a 
result of the departure of a number of 
our younger male employes for mili- 
tary duty, we have in a number of in- 
stances filled those vacancies by the 
engagement of young women. 


Hartford Fire: Of one hundred six- 
ty-five employes we have sixty-five wo- 
men, twenty-five of whom are employed 
on statistical and accounting work, and 
forty as stenographers and typists, in 
cluding one telephone operator. 


Farmers of York: We have one wo 


man employed. 

Niagara Fire: There 
women in the employ of the Niagara 
Fire Insurance Co., in the home office, 
and they are engaged as stenographers, 
typists, telephone operators, clerks in 
classification and reserve departments, 
clerks registering daily reports and 
comptometer operators. 


N. B. & M. Proportion of Women Em- 
ployes Increasing 

North British & Mercantile: The ex 
tent to which women are employed in 
this office is represented by the frac- 
tions one-third and two-thirds. One 
third of the number of our enployes 
are women and the proportion is stead! 
ly increasing. 


are forty-one 


The women 
York office of 
this company represent about 27 per 
ecent. of our staff and the work per 
formed by them is stenographic, type- 
writing, statistical, filing, etc. 

Farmers, of lowa: Up to the break- 
ing out of the war this company never 
employed any women in its office, have 
ing a preference for male help on ac 
count of the greater permanency there- 


Insurance Co.: 
in the New 


Royal 
employed 


of. With the breaking out of the war, 
nearly all of our unmarried enlisted 
.and to supply the vacancies caused by 
the enlistments we employed women. 
We have one stenographer, one ac 
countant, two policywriters and one 


girl assisting in our supply department. 


Nord-Deutsche: This company em 
ploys nine women, principally as sten 
ographers and typewriters 

First Lecture 

That the first lecture for women of 
the Fire Insurance Society of New 
York will be a success is already indi 
cated by the fact that more than sey 
enty women have signified their inten 
tion to attend the series These lec- 
tures will be held in the rooms of the 
Society at INo. 84 William Street. There 
is seating capacity for eighty duditors 

The first lecture will be delivered by 
Robert P. Barbour, general agent of the 
North British & Mercantile, and an au 
thority on rates, rules and practi 
His topic will be “The Principles o 
Fire Insurance.” 

It is probable that other insurance so 
cieties or institutes will follow the lead 
of ‘the New York Society. The women 
have demonstrated in various ways that 
they want these lecturcs 

ADOPT UNIFORM RULES 

The Underwriters’ Association of the 
M'ddle Department at its meeting held 
this we k adopted the uniform rules and 
clau to ‘take effect on April 1, 1918 
as submitted by the Company com 
mittee. 





Policy in 
The United States desires to 


That 


That blood and iron are the proper 


might makes right 


earth. 
That a selfish, insolent, brutal autoc 


That any nation which stands in the 


No? 
Jonds and share 


Buy Liberty 


3ear in mind that you are not 


money. Liberty Bonds are the sa 


get your money back and 44 


the time is short. 


Second Federal 


ee ee ee 





The Greatest Insurance 


adoption of these principles of Government : 


That the Germans are divinely appointed to rule over all the 


dizement is to be subjugated by fire and sword, and, if neee 
Do these principles please you? 
Do you wish to see them imposed upon the United Sta 
Then help your Government insure itself against 
fate which could possibly befall it 


you, your property, your women and children. 


% interest for its use., 
You can buy Liberty Bonds on easy partial payments, ; 
or trust company, and at many department stores 


LIBERTY LOAN COMMITTEE 


~-120 Broadway’ -* “~~ 


the World 


insure itself against the enforced 


food for the human race 


peoples of the 


racy is the ideal form of Government 


way of German expansion and aggran 


1 be! anrtihilated 


tes? 


the worst 


in this insuranee—it is to protect 


lend your 


lds “You 


asked to-give—oyly. to 


fest investment in the we 


it any bank 
\ct quickly, a 


Reserve District 


+e @-- 


New York 








W.E. Mallalieu 
Turns Book Critic 


GEPHART’S BOOK REVIEWED BY 
NATIONAL BOARD MANAGER 


Finds Clarity and Sense of Proportion 


in Volume on Fire 
Insurance 

W. E. Mallalieu, general manager of 
the Mutual Board of Fire Underwriters, 
has written a review of “The Princi 
r’es of Insurance,” published by the 
Macmillan Company and written by 
W. F. Gephart. Mr. Mallalieu praises 
the work. The review, which is pub 
lished by the “American Economic Re 
view,” follows: 

ire underwriters have often com 
plained that a business- with which 
only a few others are comparable of 
size, universality and importance 
should have received from the public 
sc little intelligent study. Their thirty 
million policies represent an average 
o: about one and a half for each fam 
ily in this country, and aggregate a 
total of more than $60,000,000,000 of! 
fire insurance in force; and yet there 
are probably ten men who can intei- 
igently discuss banking or railroading 
{ 


0 every one who is really conversant 
with the preblems of underwriting. For 
{Lis reason the volume under consider- 
of unusual importance. 


ation 18 


Standpoint of Economist 
Professor Gephart’s work takes th? 
form of a student's text-book It is 
written from the viewpoint of an econ- 


omist rather than of a technician, and 
properly so, since it is intended for 
the general student It bears evidenc> 


painstaking accumulation of data, 


and deliberate, intelligent appraisal of 
values. It would be too much to claim 
that the author has entirely mastered 
a subject of which the depths have by 
no means been sounded by those who 
pend their lives in the work or that 
all of his statements would pass wit! 
out challenge from underwriters, but 
it is certain that he has written a 
clear, interesting and admirably bal- 
anced study of the principles of fire 
Insurance 

It is in its clarity and sense of pro 
portion that this volume is particular- 
ly noteworthy A subject so extensive 
and containing such elements of com- 
plication has naturally led to speciali- 
zotion among underwriters, and those 
among them who have published books 
have generally dealt with some one of 
{he phases—such as the actuarial, ad- 
niinistrative, financial, legal, or en 
gineering problems. Most of them lack 
the perspective of. an outsider; and 
when this outsider is equipped with 
») trained mind and a sincere’ purposes, 
both evident in this book, his labors 
ere of value 

The volume in question opens with 
a brief survey of the history of fire 
insurance, necessarily much fore-short- 
ened, but sufficient for an introduction, 
From this point, the author proceeds 
to a statement of economic principles 
such as those involved in the relation 
(1 fire insurance. to --produetion, to 


c-edit, to. distribution and- to. its gen 
eral background of American fire loss: 6, 


He negatives the -occasional charze 
tiat fire insurance is a monopoly,-and 
says: “As the business is at present 
conducted, its very character induces 
excessive competition and this natural 
tendency aided by mistaken legisia 
tion which has for its purpose the plat 
ing of a premium on competition by 


companies 


Rate Making 
After -Ghapterszuper bisiness drgantf 


..4etion and methods, P£ofessor- Gephart 


enters into a consideration of the high- 
ly technical questions hazard and 
rete making, which viewed by 


of 
are 
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many students as constituting the most 
complicated problem known to busin ss 
f.nance. This ground is much contro 
verted, as the author fully recognizes, 
but his definitions and statements 
principles are substantially correct, 
aud he notes the earnest efforts of the 
underwriters to work out rates which 
shall correspond as closely as possible 
tu the exact degrees of hazard involved 
in all risks. In this connection he 
makes particular references to the es- 
tablishment of the Actuarial Bureau o? 
the National Board of Fire Under: 
writers for the purpose of compiling 
ard analyzing national fire loss statis- 
tics. He is obviously a disbeliever in 
the value of State rate making as com- 
pared with public supervision. 

Other chapters deal with the policy 
contract, limitation of liability, and the 
finances of fire insurance, and the au- 
thor presents a brief summary of the 


fire prevention efforts being made 
through the National Board and other 
instrumentalities. 

The last chapter is devoted to the 


well-fought field of the relation of the 
State to insurance. In this chapter it 
is interesting to note that Professor 
Gephart reachcs independent conclu- 
sions similar, on the whole, to those 
long held by the leading underwriters. 
He says that “the popular notions and 
sophisms of insurance are to be found 
in the case of scarcely any other busi- 
ness’; and he notes as “popular falla- 
cis” the ideas that “the public can 
benefit in price by encouraging and 
compelling independent action on the 
part of all companics in selling their 
commodity,” “that insurance is a_ busl- 
ness suited for profit taking” “that in- 
surance is a peculiarly profitable busi- 
ness for those engaged in it,” and that 
insurance companies can be expected 
te pay “from some mysterious source 
sums far in excess of the premiums 
paid them and their earnings.” 


Poor Copy-Reading 

His general conclusions are express- 
ed in his closing words: “Whatever 
reforms are needed can be best accOm- 
plished by the fire insurance companies 
themselves. <A greater degree of co- 
operation with the ends in view of re- 
siricting undesirable competition and 
ot devising standards for the business 
is the great need of the fire insurance 
business.” 


In point of copy-reading, the volume 


leaves something to be desired. For 
example, The National Board of Fire 
Underwriters is occasionally referred 


of Under- 
National 


“The National Board 
and once as “The 
Fire Indemnities.” 


to as 
writers” 
Roard of 


A. F. Dean, Western manager of the 
Springfield Fire and Marine, is back 
in his office after a serious spell of ill- 


ness lasting about a month. His 
weight was reduced about fifteen 
pounds. He has resumed his duties 


with his old time zest. Friends of Mr. 
Dean feel happy that his Analytic Sys 
ttm of rate-making has been adopted 
in the New England States. This has 
been a great triumph for Mr. Dean. He 
has personally taken the position that 
be will not write articles explaining 
his system or campaign for it in any 
way, feeling, as he recently told a 
friend, “If it has merits it will have 
to succeed on them without any boost- 
ing on my part.” 





WILL WRITE OCEAN MARINE 


The Spanish-American (Insurance 
Company, of Havana, has been licensed 
in New York, to write ocean marine 
lines. It shows assets of $351.635 and 
surplus $151,635. 


83 AND STILL IN RING 


James E. Cowan, a St. Louis insur- 
ance man, is at his office every day de- 
spite the fact that he is eighty-three 
years old. ‘Recently, the St. Louis 
“Times” printed a two colyma human 
interest story about him. 





of 


Brophy Reports on 
Three Large Fires 





BROOKLYN ELEVATOR BLAZE 
STILL UNDER INVESTIGATION 


College Point Explosion “Accidental,” 
But Was Second Fire in a 
Week 


A second fire last Tuesday night in 
the Dow ‘Stores, ‘Brooklyn, destroyed 
100,000 ‘bushels of grain. These Brook- 
lyn fires being carefully investi- 
gated. A reporter for The Eastern 
Underwriter had a talk with Fire Mar- 
shal Brophy on Tuesday of th’s week. 
At that time he had already made a 
preliminary report to Fire Commissioner 
Adamson regarding the three big fircs 
in ‘Brook'yn and College ‘Point. He 
told The Hastern Underwriter that the 
Brooklyn elevator fire was caused by a 
dust explosion in lofter No. 1, of tower 
2. \Necdless to say the fire companies 


are 


watching every development in this 
> that 


are 
situation, and will co-ciperate to se 
all the facts are brought cut. 

It appcars that four men were work- 
ing on the fourth floor when cone of 
thom smelled what he thought to be 
burning rubber. This ‘was about fifteen 
minutes ‘before the explosion. It was 
a mil‘wright who first detected the 
smell of semeke. ‘The millkwright and 
some c* the other men went to the fifth 
floor where there was machinerv and 
motors. There they saw a blu’sh haze 
which rescimbled smoke and the smell 
of burning rubber ‘was more prenounced. 
Armarently it came from lofter No. 1 
which ‘was operated by a rubber belt 
more than 300 feet long. Everything on 
the fi'th floor was annarently in ord-r 
but although the millwright says he 
found nothing wrong in lofter No. 1 he 
took the precaution to shut down the 
machinery. (Sixty seconds Jater the ex- 
plosion took place. Another workman, 
on the ground floor, says that he saw 
flames shoot from lofter ‘No. 1. In an- 
other minute a second muffled report 
of an explos‘on followed the first. 


How Was Dust Ignited 
From the investigation thus far made 
everything indicates that the fire result- 
«d from a dust explosion but how the 


dust ‘was ignited is st‘ll a question. An 
investigation will be made _ entering 


into every phase of the situation. 


Williams’ Stores Fire 

In the case of the Charles Williams 
Stores fire, while the fire ‘marshal’s of- 
fice has not ascertained the cavse of the 
fire. it is believed that it also is of acci- 
dental origin. The building was guard- 
ed ‘hv watchmen inside and outside and 
the boxes iwere rung regularly. The 
president of the Comnany assured the 
fire marshal’s office that the fire was 
accidental and that his firm had no busi- 
ness with the Allied Governments. 


Explosion at College Point 

The College Point explosion occurred 
in certa'n chemical anyparatus and there 
is nothing to indicate that it is other 
than accidental. During the investiga- 
tion it developed that a similar fire oc- 
cvrred the week previous and that it 
was extinguished by the employes of the 
company. The apparatus in which the 


fires occurred was used in connection 


with the purification of acid. The ex- 
plosion took place within the container. 


Representing National Trades 
E. E. Hall & Co. have appointed 
Howie & Cain agents in New York 
City for the National Trades Fire of 
( hicago. 





Hugh R. Louden, of the Liverpool & 
London & Globe, is in London. 








“*The Leading Fire Insurance ragged in America’ ’ 
oi ge ARTNA | 





WM. B. CLARK, President 


NSURANCE COMPANY 


Aetna Fire Underwriters Agency 


of Aetna Insurance Co. 


Application For Agencies Invited 











1853 


GERMANIA 
FIRE INSURANCE COMPANY 


NEW YORK. 


ORGANIZED 1859 
STATEMENT, JANUARY 1, 1917 


Sixty-Fourth Year 1917 


FARMERS’ 


Fire Insurance 


Company 


YORK, PENNSYLVANIA 





Cash Capital ....... $1,000,000.00 
ETE I TE 8,553,704.22 a 
Liabilities .......... 4,222,485.60 Assets (Dec. 31, 
Net Surplus ......:. 3,331,218.62 1916) sess eee $1,116,968.00 
Surplus for Pol Net Surplus (Dec. 
Holders .......... Y 4331, 218.62 31, 1916)....... 514,025.00 
HEAD OFFICE W. H. MILLER, President 


Cor. William and Cedar Streets 








A. S. McCONKEY, See. and Treas. 








64th Annual Statement 


Assets 


DEN. stkenennssckesspecateanen 


Capital 
Conflagration 


of Watertowon. 1.3. 


Surplus to Policyholders 
F. F. BUELL, Troy, N. Y., Special Agent...... 


Surplus 


eee eeeeeeeee 


000.00 
cevcceee + 2,739,141.06 
..-NEW YORK STATE 


E. J. PARMELEE, Syracuse, N. Y., Special Agent.. NEW YORK STATE 
GEORGE SHAW, 116 Milk St., Boston, Special Agent.. NEW ENGLAND 
F. L. GILPIN, JR., 434 Walnut St., Phila., Special Agent. MIDDLE DEPT. 








National Fire Insurance Company 
OF HARTFORD, CONN. 
Statement January 1, 1917, to New York Insurance Department 


LIABILITIES 
eee $2,000,000.00 
Funds Reserve to Meet All Liabilities, Re-Insurance Re- 
a OC err eosvcece 9,912,715.84 

Unsettled Losses and Other Claims............... cccccccccccee Ene 

Net Surplus over Capital and Liabilities......... cinapuereses « 3,743,747.60 

Total assets January 1, 1917............ $17,534,861.76 
H. A. Smith, President F. D. Layton, Ass’t Sec’y F. B. Seymour, Treas. 
G. H. Tryon, Secretary S. T. Maxwell, Ass’t Sec’y C. B. Roulet, Gen. Agt. 


SURPLUS TO POLICY HOLDERS, 


$5,743,747.60 








Firemen’s Insurance Co., 


January 1, 1917 
Cash Capital ....... 
KT Oe 


Newark, N. J. 


. -$1,250,000.00 


wee ee $2,449,322.25 


SURPLUS TO POLICYHOLDERS. . .$3,699,322.25 


DANIEL H. DUNHAM, President 


JOHN KAY, Vice-President and Treasurer 
NEAL BASSETT, Vice-President 


A. H. HASSINGER, Secretary 
J. K. MELDRUM, Assistant Secretary 











FIRE ASSOCIATION _ of Philadelphia 


401-405 WALNUT ST. 


Organized 1817 Incorporated 1820 


Cash Capital $750,000 
E. C. IRVIN, President 


~ B. MORTON, 2nd Vice-Pres. M 
JN. KELLY, Asst. ee’ and Trea - x 


—_ 


Charter Perpetual 
Assets $10,046,848.04 


Le . CONDERMAN, Vice-President 
GARRIGUES, Sec. and Treas. 
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BROKERS ACTIVITIES 





Start a World-Wide 
Insurance Federation 





CORPORATION OF INSURANCE 
BROKERS AND AGENTS 





London Organization Cuts Non-Resident 
Rates—Its Plans and Who 
May Join 

The fact that the Corporation of In- 
surance Brokers and Agents, of Lon- 
don, is now energetically seeking a 
world-wide membership has created 
renewed interest in that corporation on 
the part of leading New York, Boston, 
Philadelphia and Chicago brokers. The 
London corporation has just announced 
a special membership rate for non- 
residents, the term non-resident mean- 
ing outside of Europe. These non- 
membership rates follow: 

Brokers’ Section.—\Fellows: subscrip- 
tion, £1 1ls. 6d.; entrance fee, £1, 11s. 
6d. Associates: subscription, £1 1s.; 
entrance fee, £1, 1s. 

Agents’ Section.— Members: subscrip- 
tion, 10s. 6d.; agency members: sub- 
scription, 5s. 3d.; firms, 10s. 6d. 

Parliamentary Association 

A. P. Cawley, who is secretary of 
the Corporation of Insurance Brokers 
and Agents (address 59A Wall, Lon- 
don, E. C.), informs The Eastern Un- 
derwriter that the corporation has been 
affiliated with the Fire Brokers’ Asso- 
ciation of New York since 1911, which 
association was represented at the In- 
ternational Congress of Insurance 
Brokers and Agents held under the 
auspices of the corporation in 1912. An 
auxiliary society of the Corporation of 
Insurance Brokers and Agents is~the 
Insurance Parliamentary Association, 
Limited. 

Secretary Cawley said to The East- 
ern Underwriter: “The principal ob- 
jects of the Insurance Parliamentary 
Association, Limited, are to secure re- 
forms in the agency system, represen- 
tation in Parliament, organization of 
insurance agents, and the _ establish- 
ment of Government licensing and 
registration. 

“We have been pleased to hear from 
the National Council of Insurance Fed- 
erations and to receive their papers, 
and from these we learn that the ob- 
jects of our Parliamentary Association 
are on somewhat similar lines.” 


Qualifications for Membership 

The Corporation of Insurance Brok- 
ers and Agents has two sections, one 
for brokers, and the other for agents. 
Membership is in two divisions, fel- 
low and associate. 

In the brokers’ section a fellow is a 
practicing insurance broker; for a 
period of at least five years previous to 
date of application he must have prac- 
ticed as a broker, or have given dur- 
ing such period or periods the greater 
portion of his time to the insurance 
business; he must have attained the 
age of twenty-five. 

The associate must be at least 
twenty-one and have been a practicing 
broker for at least three years. 

In the agents’ section the require- 
ments for membership follow: 

(a) That he is a practicing 
ance agent. 

(b) That the agency business trans- 
acted by him is not confined to nor 
does it mainly consist of his own in- 
surances or the insurances of the firm 
or persons by whom he is employed. 

(c) That he has attained the age of 
21 years. 

(ad) When such application is made 
after such date as may be fixed by the 
council as the date after which mem- 


insur- 


examination, that he has passed the 


prescribed examinations of the corpo- 
ration, unless specially exempted there- 
from by dispensation of the executive 
committee. 

What Is a Broker? What Is an Agent? 

The corporation’s definition of an in- 
surance agent and insurance broker 
follows: 

Insurance Broker 

One who devotes all his time to and 
whose sole business consists in placing 
and arranging insurance on commis- 
sion, and also one who, although carry- 
ing on some other business devotes so 
much the greater portion of his time 
to placing and arranging insurance on 
commission as aforesaid, that he may, 
in the opinion of the executive com- 
mittee (whose decision shall be final 
and conclustve), properly be styled an 
insurance broker. 

Insurance Agent 

One who adds an insurance agency 
as an adjunct to his other ordinary pro- 
fession or occupation, and who is the 
accredited agent of at least one insur- 
ance company and whose agency busi- 
ness is not confined to, nor does it 
mainly consist of, his own insurances 
or the insurances of the firm or per- 
sens by whom he is employed. 

The Application 

Application for membership in the 
Corporation of Insurance Brokers and 
Agents follows: 

To the Executive Committee: 

I hereby make my application for 
admission as fellow (associate or mem- 
ber) of the Corporation of Insurance 
Brokers and Agents. I undertake to 
observe the provisions of the memo- 
randum and articles of association and 
by-laws, rules and regulations of the 
corporation for the time being in force. 
| 
POCO GE POE oni ccvsnessacenscess 
Date of commencing practice 

(a) As insurance broker........ ~ 
(b) As insurance agent........... 

What is your principal business or 
MOE, sicacerade eee neeh ee esd tas 

If now engaged in any other occupa- 
tion give detailed particulars.......... 

If now or previously a salaried of- 
ficial of an insurance company state 
name of office, position, and for how 
long. 

(a) Office 
(b) Position held...... 
(c) From 

Name the principal insurance offices 
or associations with whom you do busi- 
ness (if specially retained by any com- 
DOTY GEREO TNSD oo iv dcevcensevsserves 

If a partner or director, state name 
of firm or company, and give names of 
partners or directors. 

(firm or company) 
(partners or directors) 
eee 


War and Explosion Revived 

The Brooklyn grain elevator fire and 
the fire in the Kansas City Stock Yards 
resulted in an immediate revival on a 
large scale of the demand for war and 
explosion insurance which had come to 
a standstill. Several brokers who han- 
dled a large volume of this business last 
spring reported this. week to Phe East- 
ern Underwriter that many of their cli- 
ents who had declined to take this cov- 
erage at their instigation were now im- 
portuning them for coverage. 

* 7 . 
Fire Brokers Elect Members 

The first fall meeting of the New York 
Fire Brokers’ Association was held Oc- 
tober 17 at the association’s rooms, 55 
John Street. The following new mem- 


bers were elected: Brown & Roese, 
Quinn, Warner & Quinn, Harmon V. 
Swart, 


J. P. Waite. 


The Fire Brokers’ Association of New 
York has adopted a resolution upholding 
the action of the New York Fire Tnsur- 
ance Exchange in revoking the license 
of Terry, Reeve & Sweeney. A com- 
plete report of the sub-committee which 
attended the Insurance Commissioners’ 

‘at~St. Pawk wes -read--at,-the 





DES MOINES, IOWA 





Iowa National Fire Insurance Co. 


Capital Stock $500,000 


The latest addition to Reliable Fire Insurance organizations began Writing 
Business on January 1, 1917 


JOHN L. BLEAKLY, President 
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STRENGTH INTEGRITY SERVICE 


JAMES H. BrEWSTER, 
Hartford, Conn. 





Mer. 


A Broad Underwriting Service to Agents 
Writes Fire, Automobile, Rent, Sprinkler Leakage, Tornado, Use and Occupancy, Explosion, etc. 
Works in Harmony ‘with American Agency Principles and Practices 














LINES 


SOLICITED AND BOUND THROUGHOUT UNITED STATES 
AND CUBA 


E. F. FLINDELL 
INSURANCE 





1 LIBERTY STREET 


JERSEY CITY, N. J. 
1 Montgomery St. 
Tel. 216 Montgomery 








Telephone John 2612 


LOCAL OFFICES 


BROOKLYN, N. Y. 
153 Remsen St, 
Tel. 2504 Main 


NEW YORK 


NEWARK, N. J. 
9-15 Clinton St. 
Tel. 614 Mulberry 














WESTERN 


ASSURANCE CO. 
OF TORONTO, CANADA 


(Fire, Tornado, Ocean Marine 
and Inland Marine Insurance) 
at STATES BRANCH 


anuary 1, 
ASBOED .ncccccsccvecccocecccccsccs $3,329,177.74 
Surplus in United States...... 1,478,531.90 
Total Losses Paid in United 
States From 1874 to 1916, 
ae jadipieesnenanewndens 41,657,814.31 


BROCK, President 
Ww. B. MEIKLE, Vice-Pres. & Gen. Man. 


“‘STRONG AS THE STRONGEST” 


The Northern Assurance Go. 
(LTD., OF LONDON) 


Organized 1836 
Entered United States 1876 


Losses Paid - - - $105,000,000 
Losses Paid in U.S. - $38,000,000 


Eastern and Southern Departments 


55 JOHN STREET 
NEW YORK CITY 














The “Yorkshire” is 


Frank & 
Harry F. 


Du Bois, 


Wanvig, Branch Secretar 
NO 


mM. Ut © 
SOUTHEASTERN, 
ge Jas. B. Ross, 
Jas. Johnston, Manager, J. 
oath “San Francisco, Cal. 


THE YORKSHIR 


ESTABLISHED 1824 
the Oldest and Strongest of the English 
heretofore represented in the United States 
U. S. BRANCH 


United States Managers 


New York Life Insurance and Trust Co., U. 8S. 
eee ary tt | METROPOLITAN, Willard 5S. 
“AROLINA-VIRGINIA, Harry R. 

Dargan & Turner, 
Manager, 
K. Hamilton and McClure Kelly, Assistant Man 


INSURANCE COMPANY, LTD., 
OF YORK, ENGLAND 


Fire Companies not 


Ernest B. Boyd, 
Frank B. Martin, 


Underwriting Manager 
Supt. of Agencies 


Trustee, No. 52 Wall St., New York 
Brown & Co., Managers, New vom. 
Bush, Manager, Greensboro, N. 

Managers, Atlanta, Ga.; LOUISIANA cal 
New Orleans, La.; PAOIFIC OOAST, 


80 MAIDEN LANE, NEW YORK 











Authorized Capital $500,000 


Brirnit National Hire 
Iusuranue Co. 


DETROIT, MICHIGAN 
A Company to be built gradually and along the indicated 


lines of permanence 


AGENCY CONNECTIONS SOLICITED . 
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New Points About 

Inter-Insurers 

(Continued from page 1.) 

one subscriber, to enter suit against 
the J. J. Newman 
Hattiesburg, Miss., for its 
of the loss, but inasmuch as there was 
no way for the Mireral Co. to 
determine the proportion of the Joss 


Lumber Co., of 
proportion 


Lumber 


which the Newman Co. had assumed 
under the contract, they asked that the 
Newman Co. be compelled to disclose 
the amount of its annual deposit with 
such inter-insurance exchange and to 
pay its proportion of the amount of 
said policy of insurance, and further, 
to disclose the names and addresses 
of the other subscribers to said policy 
and the amounts of the several lia 
bility of each on said policy. 

In the demurrer filed by the Newman 
Co. they alleged that the 
eral Co. “have not” made or 
such a case as entitles it in a court of 
equity to any discovery from them, or 
the relief for which it pray 

One of the allegations 
murrer filed reads: 


in the de 


“Because it appears in said Dill of 
complaint, and the exhibits therewith 
filed and made a part thereof, that the 
policy or contract sued upon is a con 
tract generally known as an ‘inter-in 
surance contract,’ and it is expressly 
provided by chapter 103 of the laws 
of the State of Mississippi (acts 1910), 
that ‘the making of such contracts of 
insurance,’ and any and all proceedings 
to enforce the same, ‘shal! not be con 
strued as the doing of business of in 
surance in this State,’ and the parties 
thereto are not regulated, restricted 
or governed by the laws of the State 
or Mississippi relating to insurance 
contracts, etc,” 

The court, although the demurrer at 
tacked the bill on twelve grounds, con 
fined himself to those most seriously 
urged on him, the following being from 
his decision: In their brief, counsel for 
defendant maintained, first, that the 
bill is fatally defective from the stand 
point of equity. They say this is a 
purely common law action and that 
complainant has no standing in a court 
ot equity. It is insisted that a bill for 
recovery cannot lie against the defend 
ant, since it is apparent from the ex 
hibit to the bill that the sole defendant 
cannot discover to the complainant any 
needed information not as available as 
it is to this defendant, and that the 
discovery feature being thus elimina 
ted, the cause is reduced to an action 
at law against the defendant named. 
The point is made by the able counsel 
for defendant that the action must be 
at law, since there can not be any 
discovery had from a single subscriber 
sued as to the liability of any other 
subscriber on the contract, the source 
of information being the common attor 
ney-in-fact. Counsel admit that discov 
ery of the several liability of the under- 
writers is necessary to a determination 
of the amount of which each should 
contribute to the loss, but they point 
out that this discovery must be had 
from the attorney-in-fact; and that if 
it is not furnished on demand then a 
bill in equity ‘will lie to compel the at- 
torney-in-fact to make the discovery. 
This bill, counsel admit, would have to 
be filed in the proper form at the resi- 
dence of such attorney-in-fact, to wit: 
in the State of Missouri. This suit 
would, as counsel suggests, be an aid 
of the suit at law here against the sub- 
scriber sued in this State. Or counsel 
suggests that a suit at law might be 
maintained against the subscriber, and 
depositions of the attorney-in-fact taken 
de bene cess and the desired informa- 
tion obtained through that procedure. 

The court, however, could not see it 
their way and aiter carefully reviewing 
the case, held that the Lumber Mineral 
Co. had’ proceeded properly by filing 
suit against one of the subscribers in 


Lumber Min- 
stated 


New Men Dominate 
Agents’ Association 


COX AS EX- 
HEAD 


SIGNIFICANCE OF 
ECUTIVE COMMITTEE 


Young, Aggressive 
Control of 


Surrounded’ By 
Men—Old-Timers’ 
Association Passes 

The convention of the National Asso- 
ciation of Insurance Agents, held in St. 
Louis last week, was unusually signifi 
cant as it resulted in a sweeping change 
in the “management” of the association. 
The ele 
men indicates that the old 


section of officers and committee 
warhorses 
who have been active in the association 
for yoars are giving way in influence to 
newer members and younger men. The 
important change made ‘was the 
Perth 
and one of the three men 


most 
election of Frederick J. Cox, of 
Amboy, IN. J., 
who dominate the New Jersey agents’ 
association, as chairman of the execu- 
tive committee. Mr. Cox will be a 
chairman who is on the job. He is 
young, energetic, a man who does 
things. It is his committee which will 
investigate the office of the secretary 
recommendations 


arranged 


treasurer and make 
thereupon. ‘He has already 
for a meeting at which the subject is 
to be gone over exhaustively and con- 
scientiously. Among the aggressive 
executive commit- 


Bruns, of Syracuse, 


Kastern men on the 
tee are Frederick V. 
and J. L. Case, of Norwich, Conn. The 
new presidcnt, Mdward M. Allen, is also 
a young man. 

Western men have been anxious to 
reduce the salary of the secretary-treas- 
urer and to have headquarters moved 
to the Central West. 

The most interesting discussion at the 
St. Louis convention was upon jumbo 


lines. The old-timers took a pretty dark 


equity and asking that this subscriber 
make discovery of the facts necessary 
fo the ascertainment of the pro rata 
share of lialb'lity of every subscriber on 
complainant's contract. 

in a letter, Thomas T. 
attorney for the Lawmber 
advised that, “A most amazing situa- 
tion has developed down there. Epper- 
on, ‘who runs the inter-insurance agen 
cies at Kansas City, has refused to fur- 
nish the Lumber Mineral Co., or its at 
iorneys, ‘with a list of the subscribers. 
* * * Outside of its contractional 
duty, as the agent of the Lumber Min- 
eral ‘Co., to protect its interests and fur- 
nish it with all necessary information, 
as its agent, he now takes the position 
that he will not furnish a list of the sub- 
scribers so that the Lumber Mineral 
Co.—-the assured—can know who to sue, 
or who the parties are or where they 
live, who are liable to pay the insur- 
ance.” 

The statement made by Attorney 
Fauntleroy that the attorney-in-fact re 
fused to give them a list of the sub- 
scribers or access to the books recalls 
the fact that one point made by the 
counsel for the Newman Co., namely, 
that the Lumber Mineral Co. could not 
call on the defendant for a discovery 
of the several liability of each of its co- 
subscribers, because since their com- 
mon attorney-in-fact was the only source 
of information, the information was as 
available to plaintiff as to defendant. 
The decision of the court upon that 
point, and which defines the exact re- 
lationship of the attorney-in-fact at the 
time of a loss, is interesting. 


Fauntleroy, an 
Mineral Co., 





view of the agency situation, blaming 
reduced premiums on the 
practice of writing these large lines. 
The resolution passed on the subject 
was carefully ‘worded, the aim ‘being 
to present the viewpoint of the insur- 
ance agents at the convention for the 
benefit of insurance agents who did not 
attend, for insurance companies and for 
insurance pledged 
the co-operation of the association with 


- The Gamewell Fire Alarm 
Telegraph Co. 


Fire Alarm and Police Telegraphs 
for Municipal and Private Plants 


OVER 1500 PLANTS IN - ACTUAL 
SERVICE 


much of the 


GENERAL OFFICES AND WORKS 
NEWTON UPPER FALLS, M.\SS. 


AGENCIES 
5708 Grand Central Terminal, New York 
448 John Hancock Building, Boston, Mass. 
1216 Lytton Building, Chicago, Ill. 
335 Wabash Building, Pittsbur; Pa. 
, Tipe 915 Postal Building, San Francisco, Cal. 
American Agency System. The agents o4 Central Buildin Seattle, Wash 
keep on hitting the Utica Fire Alarm ‘Felegraph oe 


Utica, N. Y. 
will eventually 


commissioners. It 


companies or insurance commissioners 
“in efforts to remove this menace to the 


believe, that if they 
writers they 
which will 


Northern Electric Company. Limited, 
ontreal, Canada. 
General Fire Appliances Co., Ltd. 
aentcbam, South Africa 
Colonial Trading Co., Ancon; 
agencies the Na- Canal Zone, Panama 
F. P. Danforth, 1o60 Calle Rioja, 
Rosario de Santa Fe, Argentine Republic 


jumbo line 
create a sentiment curtail 
the practice. 
Regarding multiple 
tional Association feels keenly what it 


regards as neglect of companies in not 











trying to seck a conference |with agents 
after the insurance commissioners had 
disapproved the practice and had sug- 
gested that agents and companies get 
straighten it out them- 
agents at St. Louis in- 
Allen to appoint a 
with the 


[of Liverpool, England] 


together and 
selves. The 
structed President 
committee of five to confer 
companies on the subject. 


CITY INSURANCE CLUB MEETING 

A meeting of the City Insurance 
“lub was held on Tuesday evening at 
Riolfe’s Chop House. Twenty new 
m°ombers were admitted and plans were 

ade for a beefsteak dinner to be held 
some time in the latter part of No- 
vember or the early part of December 
li was decided that only members 


would be invited to attend this dinner. THE LEADING FIRE COMPANY 
AHR OF THE WORLD 


STERN UNDERWRITERS’ 





SOUTHEA 





MEETING 





The semiannual meeting of the 
Scutheastern Underwriters’ Association 
will be held at the Bellevue Stratford 


)» 

- FIRE INSURANCE COMPANY 
NEW LOAN SUBSCRIPTIONS 
The following new subscriptions to 

the second Liberty Loan have been 

received from insurance companies. 

American Eagle Fire, $200,000; Mer 

(liants Fire, $109,090; Commercial 

Union Assurance, London, $500,000; 

Gcormania Life, $100,000, making a total 

of $500,000 for that company; Great 

Kastern Casualty, $50,000. 


Incorporated 1854 


The real strength of an insurance com 
pany is in the conservatism of its man- 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy, 

R. EMORY WARFIELD, President 

FRED. i Patt ARD, Vice-President 


RVIS "Secretary 
WILLIAM uonnigon Asst. Sec’y 


HOME OFFICE 
Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, General Agents 
Metropolitan District 
1o0 WILLIAM STREET, NEW YORK 





H. KRAMER 
ADJUSTER 
FOR INSURANCE COMPANIES 
105 William Street, New York City 























Caledonian Insurance Co. of Scotland 


FOUNDED 1805 
“ THE OLDEST SCOTTISH INSURANCE OFFICE” 


UNITED STATES HEAD OFFICE 
Caledonian Building, 50-52 Pine Street, New York 


CHAS. H. POST, U. S. Mgr. R. C. CHRISTOPHER, Asst. U. S. Mgr. 


NEW YORK CITY OFFICE 
Golden Hill Building, 59 John Street, New York 











'NORD- DEUTSCHE 


INSURANCE COMPANY 
UNITED STATES BRANCH 


Ir 


123 William Street 
New York 


J. H. Lenehan, Manager 
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Two Women Have Had 
25 Years’ Experience 


MISS PLAGE WITH GREAT EAST- 
ERN; MISS DOANE WITH AETNA 


Both Given Wrist Watches at Quarter 
of Century Anniversaries— 
Their Experiences 
(When the Great Eastern Casualty be- 
gan business at 214 Broadway twenty- 
five years ago Miss Caroline D. Plage 
was the only woman employe in the of- 
fice and the machine she used during 

















CAROLINE D. PLAGE 


the first days of her engagement was a 
hired one. She has just completed 
twenty-five years of continuous service 
with the Great Eastern and at the Com- 
pany’s quarter century celebration held 
a few days ago was given a wrist watch 
by the Company in recognition of long 
and efficient service. 

(Miss Plage assumed _ responsibility 
early in her career, ‘being the only em- 
ploye entrusted with the vault combina- 
tion when the office was in the ‘National 
Park Bank Building on Broadway. 
From there the office was removed to 
290 Broadway and later to 55 John 
Street where it now is. ‘Sincere and 
maintained interest in one’s work is an 
attribute of many who have been suc- 
cessful and Miss Plage is no exception. 
She is now head of the stenographic 
department and personally handles all 
details of the legal, financial and execu- 
tive correspondence of the office. In 
her long experience Miss Plage has be- 
come well, known to the members of the 
agency force, with whom she is exceed- 
ingly popular and in ‘whose work and 
interests she takes a genuine interest, 
thereby forming a (well forged link be- 
tween the field and home office forces. 
During twenty-five years Miss Plage has 
been away from the office only two 
weeks as the result of illness. 

(Miss Irene V. Doane, of the accident 
and health department of the Aetna 
companies, at 100 (William Street, New 
York, celebrated twenty-five years of 
continuous service with the Aetna, Oc- 
tober 18. Her office associates gave her 


a wrist watch. There are few women 
in the insurance business who enjoy the 
distinction of having served one organ- 
ization so long and still fewer who com- 
plete such a service still possessing a 
keen interest in all its ramifications, in 
fact, loving the business and delighting 
in watching it grow. 

Miss Doane began with the Aetna at 
165 Broadway (when the accident and 
health branch was opened. She was 
then the only clerk in that department, 
which (possessed office equipment of two 
desks and a typewriter. 
way ‘Miss Doane followed the fortunes 
of the Aetna to 62 William Street, where 
her duties of policy (writer, stenogra- 
pher, cashier, bookkeeper and general 
manager of details continued to enlarge. 


IRENE V. DOANE 


She is also experienced in counter work 
and is a firm believer in the merits of 
health and accident insurance. Having 
an unusually good memory Miss Doane 
can recall many of the early policy- 
holders of the Company and their policy 
numbers. She has developed her mem- 
ory with much benefit to herself (‘begin- 
ning this development through the 
study of elocution) and has been able 
to help others in improving their facility 
to remember more easily. 


OUT OF BURGLARY ASSOCIATION 


Rk. Howard Bland, vice-president of 
the United States Fidelity & Guaranty, 
has resigned from the governing com- 
mittee of the Burglary Insurance Under- 
writers’ Association, and H. P. Ring- 
gold, assistant secretary of the Com- 
pany, has resigned as a member of the 
mercantile and inspection committees. 


From ‘'Broad- . 





Accident 
Health Automobile 
Plate Glass 
Burglary Liability 


FIDELITY & DEPOSIT CO. 
OF MARYLAND 
BALTIMORE 


Fidelity 
Contract Judicial 
Public Official 
Depository Bonds 











Tax Bond Question 
Still a Puzzler 


UNDERWRITERS’ VIEWS VARY AS 
TO VALUE OF THIS BUSINESS 


Some Companies Said to Be Cutting 
Rates While Others Hold Aloof 
and Refuse Lines 


There is still wide divergence of opin 
the 
freely the new tax bonds required under 
the Revenue Act. 
is reported to be cutting the rate of $5 
a thousand to get this while 
a ‘New York company is said to be “wide 


ion as to advisability of writing 


A iWestern company 


business, 


open” for these bonds. However, a 


good deal of business is being declined 


by companies ‘which at first indicated 
that they «would accept the business 
freely. 


There are three forms of bond—that 
for deferred payment of additional tax 
bond; recti 
fier’s bond and ‘brewer's ‘bond. This last 
form takes the place of the old bond, 
automatically cancelling it. Following 
is the additional tax form: 

Treasury Department, 
Internal Revenue, form 723 (to be exe 
cuted in duplicate with an approved 
surety company in a penal sum of not 
less than double the tax due and in no 
case less than $1,000). 

Bond (for additional taxes imposed 
hy act of Congress approved October 3, 
1917, on certain articles held by dealers 
and jobbers) 

Know all men by these presents, that 
we of , as principal, and 

of as surety, are held and 
firmly bound unto the United States of 
America in the sum of thousand 
dollars, lawful money of the United 
States, for the payment whereof to the 
United States ‘we bind ourselves, our 
heirs, executors, administrators and as 
signs, jointly and severally, finmly by 
these presents. 

Witness our hands and seal this 
day of , 191 

Whereas the above bounden principal 
is indebted to the United States in the 
sum of dollars, ‘being the ascer 
tained amount of internal revenue taxes, 
due and payable under an act of Con 
gress approved October 3, 1917, on eer 
tain articles owned or held by the said 
principal on the date said act went into 
effect, and more particularly descriped 


this is for liquor not in 


United States 












FREDERICK RICHARDSON, United States Manager 
GENERAL BUILDING - 47 &@ WALNUT STS. 
PHILADELPHIA 








in a return made by the said principal to 


the Collector of Internal Revenue of 
the district of , on or about 
the day of , 1917. 

Now, therefore, the condition of the 


foregoing obligation is such that if the 
said principal shall well and truly pay 
or cause to be paid to the said Collector 
of Internal Revenue the tax on said ar- 
ticles within seven months from the 
date of said act and shall likewise pay 
or cause to ‘be paid to the said Collector 
any additional tax hereafter found to 
be due on said articles or any like ar 
ticles so held iby the said principal, then 
this obligation to be void; otherwise to 
remain in full force and virtue. 


Signed, sealed and delivered in the 
presence of (seals). 

Examined and approved this 
day of , 19 


, Collector. 


CALL NEW YORK MEN TOGETHER 

The annual meeting of the Insurance 
Federation of New York State will be 
held at Hotel Ten Eyck, Albany, Fri- 
day, October 26, at 2 P. M. Secretary 
Buell P. Mills says in his notice of the 
meeting that State insurance is in the 
air. It threatens the income of every 
individual engaged in the insurance 
business and can be averted only by 
the concerted and continuous activity 
of all those who are vitally interested. 
A lively program has ‘been arranged. 
Prominent insurance men of fire, casu- 
alty and other lines will address the 
meeting. The committee on arrange- 
ments and program consists of John A. 
lckert, A. C. ‘Hegeman, Edward Grif- 
fith and the executive secretary. In 
connection ‘with the annual meeting a 
conference of the various county com 
mittees will be held October 26 and the 
executive committee of the Federation 
will meet Thursday evening, October 25. 


MASS. BONDING CHANGES 
Fred B. Potwin has been appointed 
manager of the Pacific Coast depart- 


ment of the Massachusetts Bonding, es- 
tablished at San Francisco to cover Cali- 
fornia, Oregon, ‘Washington, Idaho, Ne- 
vada and Arizona. (Mr. Potwin has been 
resident manager for the Company at 
Seattle since 1908. Prior to that he was 
of the home office staff of the American 
Bonding. 

The Company has eliminated the 
branch offices at Seattle and Los An- 
geles. At Seattle the Company will be 
represented ‘by Robinson, Thieme & 
Morris, Inc., William H. Ritter & Co., 
and ‘Burwell & Morford, Inc. At Los 
Angeles Wren & Van Alen, Inc., will 
act as city agents. Robertson & Hall, 
who have been general agents for the 
Company at San Francisco for severa! 
years, (will also continue as city agents, 
handling brokerage business. The new 
San Francisco offices of the Company 
are in the Insurance Exchange Building. 


JOHN C. CLARKE PROMOTED 

John C. Clarke has been made chief 
counterman in the Hability and com- 
pensation division of the Aetna in the 


New York branch office. Mr. Clarke 
has been with the Aetna since 1912 
as an underwriter. Previous to that 


he was with the Empire State Surety 
under G. G. Wetzel and the Ocean un- 
der Henry Collins. 
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New Safety Goggle Made 


A new safety goggle has been mar- 
keted which it is claimed has every 
virtue common to glass, but none of its 
drawbacks or dangers. It also pos- 
sesses the safety features of the cel- 
luloid goggle, but unlike it, is fire proof. 
This goggle is made of two layers of 
optical glass with a layer of celluloid 
between them, welded, not cemented 
‘ogether. 

+ * . 


Brokers Renig on Liquor Bonds 


The necessity for liquor dealers of all 
kinds to furnish bonds to the Govern- 
ment guaranteeing the payment of their 
taxes within seven months has caused 
much activity among the brokers. One 
prominent broker offered to the com- 
panies on Monday the $1,000,000 bond 
of a lange ‘brewery which ordinarily the 
companies would have been glad to 
have. He succeeded in placing $300,000 
of the risk. Another surety bond spe- 
cialist of 55 John Street said that his 
firm had given up the effort to place 
this business after one experience. One 
of their assureds operated a chain of 
23 retail liquor ‘stores, the Government 
taxes on jwhich totalled '$400,000, to be 
paid within seven months. No com- 
pany would write any part of this bond. 


Vessel and Stevedore Risks 


The legal status of vessel and steve- 
dore risks has now again been changed 
by an Act of Congress approved Octo- 
ber 6, 1917. 

Under the provisions of the Act the 
Judicial Code has been amended so 
that in all civil causes of admiralty and 
maritime jurisdiction, claimants will 
have not only the right of a common- 
law remedy, where the common-law is 
competent to give it, but in addition 
thereto the rights and remedies under 
the workmen’s compensation law of 
any State. 


BETTER CLAIM FACILITIES 


Greenland & (Durston, Inc., of Syra- 
cuse, general agents for the Globe In- 
demnity, who have recently taken over 
considerable territory in central New 
York for all lines written by the com- 
pany, have established a branch claim- 
Civision to facilitate their business. 
This is one of the old fire agencies of 
New York State, which has recently 
taken on casualty lines, with much suc- 
cess. 


WORST THAT CAN HAPPEN 


The Standard Accident finds that of 
62,013 risks written last year 14,260, or 
about 23 per cent., are subject to the 
conscriptive law. Of course, not all of 
these who are subject will go, not all 
of them will be called, but these fig- 
ures show the worst that can happen 
and that is not so bad after all. 





NEXT MEETING IN NOVEMBER 


The Alliance Against Accident Fraud 
will hold its next quarterly meeting 
and dinner about November 15. 


AMERICAN 
SURETY 
COMPANY 


OF 
NEW YORK 


100 BROADWAY 
Fidelity and Surety Bonds 





The general public does not yet know 
much about insurance. It learns by ex- 
perience because it goes in blindly, ac- 
cepting the word of somebody else, not 
taking the trouble to become informed 
upon even the simple and im- 
portant features of the protection be- 
ing bought. In connection with this, 
those who sell insurance can take one 
o1 two courses. Either they can follow 
this narrow course—allowing the pub- 
lic to continue in its languid policy of 
lcarning by experience and finding out 
its mistakes only when it is too late 
te correct them-—-or take the broader 
view of fully in*’orming the buyer of 
what he is purchasing and find out if 
he is willing to pay more and get 
scmething better than that which was 
first offered him. Every person who is 
in any way disappointed in the ulti- 
mate results under a policy of insur- 
ance becomes a detriment to the bust- 
cess. He is a sorehead and will talk 
against the business, swelling that 
large army which, encouraged by poli- 
ticians, agitators and demigogues, is 
ever ready to decry the _ beneficent 
work of insurance. Therefore, in ev- 
éry transaction, from start to finish, 
do only what will ultimately lead to 
complete satisfaction in event of a 
claim. Have your insurance conscience 
working all the time. The insurance 
men of the country ARE a lot of fine 
fellows and every mother’s son of 
them should see to it that on a basis 
of cold facts public opinion is moulded 
to accept the advice of an insurance 
man as sound, honest and reliable in 
every way. 

Sellers of monthly premium accident 
aud health insurance have now gotten 
away from the dollar a month propo- 
sition and are selling a better policy 
for a higher premium. ‘There are still 
a few who think that a dollar a month 
is all that the average working man 
wishes to pay for insurance even 
though the policy is not so good as 
the newer and higher priced forms. 
While it may be easier to sell the dol- 
lar policy which does not pay for the 
first week of disability, the situation 
is changed when it comes to paying 
ciaims. <A large percentage of those 
who have dollar policies do not know 
that the first week is not paid for and 
they only find it out when they have 
their first illness. Then is the time 
they look upon a higher premium as Of 
small consequence, if only they could 
be paid for the full time they are laid 
up. It makes a claimant feel a whole 
lot better if after being ill for ten days 
he is handed a check for the full time 
instead of only three days, accompanied 
vith a long explanation that the pol- 
icy is not just what he thought it to 
be. 


most 


CRYER WITH GLOBE INDEMNITY 


John W. Cryer, manager of the 
casualty and surety department of 
Emery & Norton, New Orleans, has 
resigned to become manager of the 
surety department of the R. L. Wood 
agency, Buffalo, general agents of the 
Globe Indemnity. Mr. Cryer was for 
five years in the home office of the 
United States Fidelity & Guaranty, 
later traveling as special agent for that 
Company and has been in the Emery 
& Norton agency for three years. 





During the first eight months of this 
year the accident and health department 
of the Massachusetts Bonding & Insur- 
ance collected $87,000 more in pre- 
nmiiums than during the’ same period in 
1916. 


WILL PASS ON DOCTORS’ BILLS 
AND ORDER PAYMENT 


Change One of Procedure Only and 
Generally Concurred in By 
Companies 


Hereafter all claims for medical serv- 
ices to an employe under the New York 
workmen’s compensation act must be 
made direct to the State Industrial 
Commission, which will pass upon the 
claims, make awards covering medical 
services in amounts that may be 
deemed reasonable and issue an order 
directing payment, which, if not obeyed, 
will be filed in the county clerk’s office 
and become a judgment of the Su- 
preme Court. 

The commission has issued a state- 
ment announcing this change in pro- 
cedure which it explains was neces- 
sitated by a decision of the Appellate 
Division of the Supreme Court. Here- 
tofore the commission has been limited 
to determining the reasonableness of 
a doctor’s bill and considerable fric- 
tion has arisen between the doctors 
and the insurance companies because, 
if a bill were not paid, a suit might be 
brought ‘to cover the amount. The 
Appellate Court decision is held by 
the commission to establish in effect 
that no action can be maintained in 
the courts for medical services, but 
that the matter must be determined by 
the commission, which establishes both 
the reasonableness of the amount and 
the location of the liability. Claim men 
see in the new order only a change in 
procedure and are generally agreeable 
to it. The 'New York law provides in 
Section 13 as ‘follows: 

“All fees and other charges for such 
treatment and services shall be sub- 
ject to regulation by the commission 
as provided in section 24 of this chap- 
ter, and shall be limited to such 
charges as prevail in the same com- 
munity for similar treatment of injured 
persons of a like standard of iiving.” 


Lien on Compensation 


The award will be made against the 
employer or the insurance carrier only 
when the employe has requested the 
employer to furnish medical services 
or has accepted the physician offered 
by the employer. If he provides his 
own medical attention he will be 
obliged to bear the expense and the 
doctor may have a lien on the com- 
pensation to be paid. Section 24, as 
amended by Chapter 705, Laws of 1917, 
bears on this subject in the following 
language: 

“Costs and fees. If the commission, 
or the court before which any pro- 
ceedings for compensation or concern- 
ing an award of compensation have 
been brought, under this chapter, de- 
termines that such proceedings have 
not been so brought upon reasonable 
ground, it shall assess the whole cost 
of the proceedings upon the party who 
has so brought them. Claims for legal 
services in connection with any claim 
arising under this chapter, and claims 
for services or treatment rendered or 
supplies furnished pursuant to Section 
13 of this chapter, shall not be enforce- 
able unless approved by the commis- 
sion. If so approved, such claim or 
claims shall become a lien upon the 
compensation awarded, but shall be 
paid therefrom only in the manner 
fixed by the commission. In case an 
award is affirmed upon an appeal to 
the Appellate Division, the same shall 
be payable with interest thereon from 
the date when said award was made 
by the commission.” 

The commission believes that the 
Same reasoning by which the court 
arrived at its decision would hold with 
regard to legal services. 





WILLIAM J. BUCKLEY GIVEN LIA- 
BILITY MANAGEMENT AT MINN. 


Clayton C. Cross at Duluth, Earle H. 

Danforth at Bridgeport and C. L. 

Meacham at Syracuse 

William J. Buckley, formerly assistant 
manager at Duluth, Minn., has been 
appointed manager of compensation 
and liability department, Minneapolis 
brance office, effective October 8, 
succeeding William Clark Billings, 
‘who has been transferred to New York 
City. Mr. iBuckley has ‘been in the serv- 
ice of the Company a good mamy years 
as a pay-roll auditor, then as special 
agent in.the Minneapolis district, and 
latterly as assistant manager at Duluth. 
His experience, especially in Minnesota, 
should stand him in good stead in his 
new ‘position. 

Clayton CC. Cross, special agent at 
Minneapolis, has been appointed man- 
ager at Duluth, succeeding Mr. Buck- 
ley. ‘Several years ago Mr. Cross was 
the local agent of The Travelers at 
Bemidji, Minn., and was later appointed 
special agent, ‘working out of the Minne- 
apolis ‘branch office. 

Earle 'H. Danforth, now manager at 
Dayton, Ohio, has been appointed assist- 
ant manager at ‘Bridgeport, Conn. Mr. 
Danforth has been in the employ of 
The Travelers for many years, acting as 
cashier at Worcester, Syracuse and In- 
dianapolis, special agent at Indianapolis, 
supervising special agent at Dayton, and 
for the past year manager at Dayton. 

Clarence L. Meacham, now assistant 
manager at Bridgeport, ‘Conn., has been 
transferred to Syracuse as manager of 
that office to succeed Charles (©. Ferree 
who has been transferred to the Metro- 
politan branch office, New York. Mr. 
Meacham has tbeen special agent in 
Connecticut for a number of years and 
for the past three or four years has oc- 
cupied the position of assistant man- 
ager at New Haven and Bridgeport. 


GILMOUR WITH NEW AMSTERDAM 


Former Manager of Plate Glass De- 
partment of Fidelity & Deposit 
Announces New Connection 


Charles Gilmour has ‘been made su- 
perintendent of the plate gilass depart- 
ment of the New York office of the New 
Amsterdam Casualty. Mr. Gilmour has 
been manager of the plate glass depart- 
ment of the New York office of the Fi- 
delity & Deposit for the past five years, 
previous to ‘which he was a _ special 
agent for the F. & D. for two years, 
coming to that Company from the Phila- 
delphia Casualty where he had been a 
special agent for three years. Mr. Gil- 
mour assumed charge of the New York 
plate glass department of the (New Am- 
sterdam Casualty this week. 

BUFFALO VS. SYRACUSE 

There is a three team match on be 
tween the Buffalo and Syracuse agen- 
cies of the Aetna Life for accident 
and health business, October 15 to 31 
inclusive. 


The Employers’ Liability 
Assurance Corporation, Ltd. 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, 
ACCIDENT, HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 
SAMUEL APPLETON, United States Mgr. 
Employers’ Liability Building 
33 BROAD STREET, BOSTON, MASS. 
AGENTS WANTED 
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CASUALTY AND SURETY POINTERS 








Vec—von—the man who put 
Are You his best at stake—and 
Coming failed. At this moment: 
Back? Discouragement has you on 


the down grade and you 
can’t find the brakes. 

She is drilling it into your mind that 
your next efforts will prove as fruitless. 

She is hammering at you to hang up 
your hat and quit for good and all. 

She is jamming you down in a corner 
and saying that there is your place. 

She is hedging you in with the “im- 
possibilities’—‘nobody can do it”—and 
“you are a fool to start over again.” 

She has your eye glued on the past 
and your head bent over your failure. 

She is making you say “What’s the 
use” and “I am one of the Down and 
Outs.” 

She has painted your sky a bluish 
tint and you are ready to look to the 
sign boards: she has set up. 

And—because the call of her kind 
rings so loud to your ears—opportun- 
ity raps away in vain. 

But listen. 

We are banking on your coming back. 

Failure means to stop dead still and 
to stay dead still. 

If you are on your way back you 
haven’t failed—you have only struck a 
rough place in the road of trade. 

And—if you are coming back make 
the start right now. 

Because waiting by the side of fail- 
ure classifies you with the failed. 

Hesitating too long in her company 
brands you as one cf her kind, and you 
know— 

How branded goods are shelved up. 

Therefore— 

Call courage back, invite persistency 
in, line up with grit once more. 

And have faith. 

It may be a little rough to travel 
along the road—but— 

It’s the only way to get to the end.— 
James A. Worsham in Federal Record. 
a x aE 

One of the leaders 

Plan to among agents of 
Lessen the Massachusetts 
Misunderstanding Bonding &  Insur- 
ance is J. F. Moran 

of Springfield, Mass. In two years he 
has increased his monthiy premium col- 
lections from $500 a month to nearly 


$2,000. He ascribes the success of his 
agency to co-operation among. the 
agents. They aim to work in the spirit 


of one for all and all for each and they 
are all ready to give each other any 
help they can towards getting business. 
Speaking of his agency’s methods, Mr. 
Moran says: 

There is a lot of team work done at 
factories during the noon hour. Dur- 
ing the past year we have gone to the 
big plants in this territory and I have 
given a brief talk on the workmen’s 
compensation law and explained that 
indemnity in this State does not com- 
mence until the eleventh day, etc., and 
at the same time the men are distrib- 
uting circulars, writing applications and 
getting appointments to call at the 
homes of these men. This organiza- 
tion is keen for service to policyhold- 
ers, and I am proud of the fact. Hang- 
ing on the wall of our office is a sign 
which reads: “Our Motto: Honesty, 
Consideration and Service to you,” and 
we aim to follow this by explaining 
our contracts explicitly at the time 
they are sold or delivered. 

A mutual agreement exists among all 
of us, that when a policyholder pre- 
sents his first premium at the office 
any of us who happen to be there, will 
ask if he understands the provisions of 
his policy thoroughly, if not, we ex- 
plain same to him, thus avoiding dis- 
satisfaction in the event of a claim 
being presented. 


If the taking of an ap- 
Why Cause plication for insurance 


Unnecessary were something new 
Delay? there might be some ex- 
cuse for the _ indiffer- 


ence of agents to the importance of 
this document. While the policy is the 
contract of imsurance, the application 
is the BASIS of that contract. It is 
not merely a memorandum of the ap- 
miieant’s name and address. By far 
the greater portion of trouble, dissatis- 
faction, loss of time, complaint and 
wrangling in connection with settle- 
ments can be traced back to the manner 
in which the application was prepared. 
Many years of expensive experience 
have taught the companies how their 
manuals should be worded. The “man- 
ual wording” is something more than 
the mere association of a name to an 
occupation. It is just as important to 
get the manual wording correct as it 
is to name the correct premium and 
the amount of the policy. Classifica- 
tion is everything in the accident and 
health business. A life company might 
just as well issue policies at one rate 
to persons of all ages as for an acci- 
dent and health company to write its 
policies without classification of the 
most careful kind. Therefore, it is of 
the greatest importance that the exact 


manual wording should be used in 
every case. The company knows by 
experience just what that wording 


means and the rate has been worked 
out on that basis. The advice of com- 
pany managers is to study the manual 
so that in talking of any occupation 
one uses the manual wording. Import- 
ant aualifving words are used in con- 
nection with describing many occupa- 
tions and often these are omitted by 
agents when executing the application. 
This omission necessitates the return 
of the application and all the incon- 
venience incident thereto. It doesn’t 
take long to issue policies when the 
applications are properly written, but 
when they are not, a monkey wrench 
is thrown into the whole machinery 
and the agent injures himself with the 
insured and the company, as both gath- 
er the impression that he does not know 
his business. 


MARYLAND ASSURANCE FORMED 


Company With Strong Finances Headed 
By John T. Stone, President of 
Maryland Company 


Formal organization of the Mary- 
lend Assurance Corporation was com- 
p'eted October 13 in Baltimore. This 
company forms a running mate for the 
Maryland Casualty and will carry on 
a life, accident and health insurance 
business. It begins with its entire 
capital of $500,000 subscribed and 
$300,000 of surplus paid in. ‘The stock- 
holders number 441, of whom 186 are 
azents of the Maryland Casualty in 
26 States, Cuba and Mexico. Many 
officials and employes of the Maryland 
Casualty are also stockholders. 

Officers were elected as _ follows: 
resident, John T. Stone, who is also 
president of the Maryland Casualty; 
vice-president, F. Highlands Burns, 
also first vice-president of the Mary- 
land Casualty; vice-president for the 
health and accident department, Rich- 
ard H. Thompson, who is fourth vice- 
president of the casualty company; 
secretary, treasurer and actuary, Al- 
bert G. Portch, president of the Amer- 
ican Institute of Actuaries and actuary 
for the Franklin Life of Springfield, 
Ill. Walter L. Clark will be general 
counsel of both companies. 

The executive committee is com- 
posed of John T. Stone, James L. Sell- 
man, E. L. Robinson, William J. Don- 
nelly, Leon E. Greenbaum. 





W. E. SMALL, President 


PETER EPES, Agency Mer. 


GEORGIA CASUALTY COMPANY 


HOME OFFICE: MACON, GEORGIA 


“DIXIE AUTO POLICY” 
THE LAST WORD IN MOTOR INSURANCE 


Surplus and Reserves to Policyholders........$1,526,022.81 


E. P. AMERINE, Secretary 








The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


HOME OFFICE, 


CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 


EUGENE H. WINSLOW, President 
S. Wm. Burton, Sec. 


RELIABLE AND ENERGETIC AGENTS WANTED 


Russell R. Cornell, Vice-Pres. 


47 CEDAR STREET 


Alonze G. Brooks, Ass't Sec. 








THE SIGN OF GOOD CASUALTY INSURANCE 


HEAD OFFICE 


CHICAGO 


F. W. LAWSON 
General Manager 


Liability, Accident, 
Burglary, Boiler and 
Credit Insurance 


OF LONDON, 





Established 1869. 


London Guarantee & Accident Co., Ltd. 


F. J. WALTERS 


Resident Manager 
58S JOHN STREET 
New York 


Elmer A. Lord & Co. 
145 Milk St., Boston 


Resident Managers 
New England 


ENGLAND 








The Fidelity and Casualty Company of New York 


Metropolitan Office—92 William St. 
SEMI-ANNUAL STATEMENTS JUNE WB, 1917 


Assets 
Liabilities 
Capital 
Surplus over all liabilities........ 
Losses paid to June 30, 1917....... 


This Company issues contracts as follows 


Liability Insurance—Employers, 
Automobile (Personal j 
Owners and Landlords, 


Fly-Wheel Insurance. 


Insurance, 
erty Damage). 
sicians, Druggists, 
Boiler Insurance; 


95002500 pscedbresqoerssere 554, 
: Fidelity Bonds; Surety Bonds; Accident, 
Health, and Disability Insurance; Burglary, Larceny, and Theft Insurance; Plate Glass 


Injury, 


Public, Teams (Personal Injury and Prop- 
Property Damage and Collision), Phy- 
Elevator, Workmen's Compensation-Steam 








The Frankfort General Insurance Co. 
UNITED STATES DEPARTMENT 
123-133 William St., New York, N. Y. 
TRUSTEES: 
Union Trust Company, 80 Broadway, New York City 


CASUALTY 
AGENTS WANTED FOR 


INSURANCE 
UNOCCUPIED TERRITORY 











BUSIN 
















BOSTON 
Paid-In Capital $1,500,000 


S, Fidelity and Surety Bonds, Liability Workmen’s 
7 Compensation, Automobile, Accident, Health, 
Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE 


Massachusetts Bonding and Insurance Company 


ESS=BUILDERS 


DEVELOPING 








T. J. FALVEY, President 
Write For Territory 
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WORTH KNOWING 


Suppose that ycu are insured in the United Life and Accident Insur- 
ance Company of New Hampshire for $5,00c under the Company’s Triple 
Indemnity Plan, what does your Policy guarantee to do? 


ANSWER: 

FIRST, it guarantees that in case of death from any cause, $5,000, fae face of the 
Policy, will be paid. 

SECOND, that in case of death from any ACCIDENT, $10,000, or DOUBLE the 
face of the Policy, will be paid. 

THIRD, that in case of death from certain SPECIFIED accident, $15,000, or THREE 
TIMES the face of the Policy, will be paid. 

BUT THIS IS NOT ALL. The Accident Disability Endorsement FURTHER guar- 
antees that in case of total disability as a result of accidental injury, the Company 
will pay direct to YOU at the rate of $50 PER WEEK during such disability, but nor 
to exceed 52 weeks, after which the weekly indemnity will be at the rate of $25 PER 
WEEK throughout the riod of disability. Can insurance do MORE? And why 
should any man be satished with a policy that would do less? The cost is low. 

Agents wanted in Maine, New Hampshire, Vermont. Connecticut, Pennsylvania, 
North Carolina, South Carolina, Tennessee, Georgia, Delaware, Maryland, Mississippi, 
Kansas, Missouri.. An opportunity for Life Insurance Salesmen of ability. Address: 


United Life and Accident Insurance Co. 


Home Office, United Life Building - Concord, New Hampshire 














In addition to the ordinary forms of life insurance 


THE EQUITABLE 


makes a specialty of the following: 


Insurance to protect business firms and corporations, under a corporate 
form of policy. 













Group Insurance, by which employers protect families of employes. 





A flexible contract, known as the Convertible Policy, which can be 
converted by the Insured into an Ordinary Life, Limited Payment Life, 
or Endowment Policy. 





A Bond issued without medical examination giving the investor an income 
for his declining years. 

A new policy is offered under which the insurance 
is DOUBLED if death results from ACCIDENT. 
This policy also embodies the following advantages if 
the person whose life is insured becomes totally 








and permanently disabled: 











Associated Mutual 
Agency Incorporated 


B. J. ALLEY, Manager 


68 William St., New York 


Exceptional Facilities for Writing 
Business Throughout the United States 











1. Thereafter the Equitable will carry the insurance 
—tThe Insured will have nothing further to pay. 

2. The Equitable will pay the Insured an annual income 
for life equal to one-tenth of the face of the policy. 

3. Upon the death of the Insured the full amount of the 
insurance will be paid to the Beneficiary (or double the 
amount if death is due to accident) without deduction on 
account of the income paid to the Insured while living. 


(See the policy for conditions and details.) 
For Agency Openings Address 


WILLIAM E. TAYLOR, 


Superintendent of Agencies 


THE EQUITABLE 


LIFE ASSURANCE SOCIETY OF THE U. S. 
120 BROADWAY, NEW YORK 




















zs * . 7 
The Columbian National Life 
OF BOSTON 
ARTHUR E. CHILDS, President 
A CHANGE may be necessary to realize your ambition 
Think a minute—then write 
WM. H. MASTIN FRANK D. LOMBAR 


SUPERINTENDENTS OF AGENCIES 


(West of the Mississippi). (East of the Mississippi). 
SYMES BUILDING 77 FRANKLIN STREET 


DENVER, COLO. BOSTON, MASS. 
DARL D. MAPES, Superintendent of Accident Agencies 
77 FRANKLIN ST., BOSTON, MASS. 


The service of a high grade Accident Department will also be offered so 
that you will not have to broker your Accident business to avoid violating 
your Life insurance contract. 


THE OHIO MILLERS 


MUTUAL FIRE INSURANCE COMPANY 


eee $1,147,802 
Net Cash Surplus................ 505,213 





Squire Company, Tur. 


1 LIBERTY ST. REPRESENTATIVES NEW YORK 





STOCK POLICIES ONLY 


BUSINESS SOLICITED FROM 
AGENTS AND BROKERS 






































San Francisco Losses 
Aniounting to $4,522,905.00 
paid PROMPTLY IN CASH 
WITHOUT DISCOUNT, from 
funds largely supplied by head 
office in Liverpool 






U. $. Cash Assets, Dec. 31, 1916 $15,827,439.35 
Surplus, - «+ «+ «+=  5,460,745.59 
Losses Paid by Chicago Fire, 1871  3,239,491.00 
Losses Paid by Boston Fire, 1872  1,427,290.00 
Losses Paid by Baltimore Fire, 1904 —1,051,543.00 


Liverpool 

am London 
ano Globe 
Insurance Co, 










Over $152,000,000.00 


Losses Paid in the United States 


HENRY W. EATON, Manager 

G. W. HOYT, Deputy Manager 

HUGH R. LOUDON, Assoc. Deputy Mgr. 
J. B. KREMER, Asst. Deputy Manager 
T. A. WEED, Agency Superintendent 


NEW YORK OFFICE 
80 William Street 


CIMICED 


| 

















